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We have something to offer in the way 
of a general agency that is very attractive 
- to find with an old, conservative life com- 





pany. It will pay anyone interested to in- 
vestigate. All communications confidential. 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 
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Security Mutual Casualty Company 


December Thirty-First, 1927 
ASSETS 
Bonds and Stocks (Market Value) 
Real Estate 
Accrued Interest on Investments 
Cash in Bank and Offices 
Premiums in Course of Collection 
Deposit with Workmen’s Compensation Board) 
Province of Manitoba 2,127 .50 
$9,902,640 .42 


$6,421,739 .36 


$8,836,340 .00 
30,000 .00 
115,425 .82 
504,365 .39 
414,331.71 


LIABILITIES 
Net Special Reserve for all Liabilities 
Unearned Premiums 628,771 .62 
Reserve for Taxes and Expenses 42,982 .75 
Unabsorbed Premium Refund declared (not 
paid) 99,146 .69 
2,710,000 .00 
902,640 .42 
Unabsorbed Premiums Returned to Pol- ss abasens 
icyholders (in cash) over $8,700,000 .00 
Economically Operated 


Fundamentally Right 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE 
1OUR FACILITIES 
Treaty or Facultative and or Excess for A 


Wor! n’s Com 
ity and 
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Don’t Overlook | 
Your Opportunity 


To obtain a connection with this substantial 
and experienced casualty company 


AUTOMOBILE 
PUBLIC LIABILITY 
PROPERTY DAMAGE 
COLLISION 


FIRE AND THEFT 
ACCIDENT AND HEALTH 


PLATE GLASS 
GENERAL LIABILITY 


International 
INDEMNITY COMPANY 


347 So. Hill St., Los Angeles 
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Damage 
Property Damage including Liability 
-Insurers Catastrophe 
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PRODUCTION 


The Insurance Trust is neither black 
magic nor a “trick” arrangement for 
tax evasion. It is a sound program of 
estate administration which, when 
properly understood and intelligently 
used, means increased production to 
the underwriter. 


Our officers will be glad to discuss 
the suitability of the Insurance Trust 
in any given case. The experience and 
knowledge of this Bank are available 
to underwriters, without expense or 
obligation to them. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 

















THE UNUSUAL PROGRESS 
OF THIS COMPANY, IS 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


HAROLD R. CRONIN, President 


Court Square Building 
2 Lafayette St. 





THE EQUITABLE CASUALTY 
AND SURETY COMPANY 


HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


New York City 
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SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED | 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 

Business men who ought to have some accu- 


rate knowledge about this most important 
industry. 


Men and women who have capital for invest- 
ment. 


Managers who are responsible for the train- 
ing of soliciting agents. 

Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, writers, economists 
and philanthropists. 

Professors and teachers who are in charge 
of insurance classes. 

Public and private schools throughout the 
United States. 





CONTENTS 


A GENERAL SURVEY 
FouNDATION PRINCIPLES 
. THe Lire InsuraANce Company 
IV. . Scope anp Vatue or Lire INSURANCE 
V. Services Renperep By Lire INSURANCE 





[N. B. To enhance the value of this book for 
classroom use. Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.| 


PRICES IN QUANTITIES 
Single copy $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 





THE SPECTATOR COMPANY 


Insurance Exchange 135 William Street 
CHICAGO NEW YORK 


at the postoffice, New York, N. Y., under the act of March 8, 1879. THe Specrator, Volume CXX, Number XX, May 17, 1928; $4.00 per annum. 
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STATE REGULATION 
DISCUSSED 


Luncheon Meeting of Insurance De- 
partment of U. S. Chamber of 
Commerce 


RESOLVE AGAINST GOVERNMENT MA- 
RINE INSURANCE 


Investments of Companies Analyzed by 

Ralph S. Child—Resources Represent 

Four Per Cent of National Wealth 

Wasuincton, D. C., May 11—Members of 
the insurance industry attending the 16th an- 
nual convention of the United States Chamber 
of Commerce in Washington last week were 
given new light on two very important ques- 
tions, one State regulation and the other insur- 
ance in investment. These were the outstand- 
ing subjects of discussion at the annual lun- 
cheon meeting of the insurance group, held last 
week. 

The only business transacted by the insurance 
group was the adoption of a resolution prevent- 
ing any efforts to bring the Government in the 
marine insurance business, “whether for the pur- 
pose of insuring the Government’s equity in 
vessels sold to private parties or otherwise,” in- 
troduced by F. J. Martin of Seattle, president 
of the National Association of Mutual Fire 
companies. The resolution pointed out that by 
referendum the National Chamber has been put 
on record as opposed to the entry of the Gov- 
ernment into the marine insurance business, and 
declared that it “reiterates this position, believ- 
ing that the provisions of the Jones-White bill 
which authorize the Shipping Board to include 
im its activities marine underwriting constitute 
an unnecessary and unsound abridgment of pri- 
vate enterprise.” 

In a comprehensive review of activities of 
insurance organizations of the Chamber during 
the past year, H. A. Smith, president of the 
National Fire Insurance Company, Hartford, 
chairman of the insurance advisory committee, 
pointed to the assistance rendered the insurance 
and business men of the District of Columbia 
in securing the abandonment by Congress of 
legislation creating a monopolistic State work- 
men’s compensation fund for the District and 
the substitution therefor of a bill which pro- 
vides no government-operated fund but permits 
employers to place their insurance with pri- 
vate carriers or to self-insure, and in the defeat, 
in all but one of the many States in which they 
were proposed, of increases in the special insur- 
ance taxes. 

Mr. Smith also referred to the work which 
is being done by the Chamber in opposition to 
the insurance provisions of the pending ship- 
ping bill, and pointed out that the original pro- 

(Concluded on page 6) 


PENNSYLVANIA’S STAND 


Colonel Taggart Denies Rumors on 
Non-Admission Policy 


GIVES REAL REASONS 


Statement Indicates Desire to Protect 
Home Companies—Keep Money in 
Pennsylvania 
PHILADELPHIA, PENNA., May 14.—‘I have 
never said, nor have I ever made a ruling, that 
[ will not license any more companies applying 
for admission to Pennsylvania because there 
are enough companies in the State already. Re- 
ports that I did say so were originated by 
cheap little politicians,’ declared Colonel Mat- 
thew H. Taggart, Insurance Commissioner of 

Pennsylvania. 

“Does that mean, then,” he was asked, “that 
all companies are welcome to enter the State?” 

“No.” 

“I mean, if they meet all the requirements 
of the department ?” 

“No. It doesn’t quite mean that, either.” 

Colonel Taggart then went on to say that he 
had not refused to license any more companies. 
He said that he was simply withholding, tempo- 
rarily, action on application of outside com- 
panies to Pennsylvania. 

“I know,” he said, “that I am morally right 
in my stand.” 

He said that his decision to withhold action 
was due to three reasons. 

First—That he did not believe it was right 
for companies with a far from satisfactory 
experience on bad risks in their home States to 
come into Pennsylvania and take the money 
they made in the State to pay their losses in 
their own State. Pennsylvania, he said, had 
always had the second best experience of all 
the States. 

Second.—That he felt it was his duty to pro- 
tect policyholders of the State. That if a com- 
pany from an outside State was writing busi- 
ness and the department became suspicious and 
wanted to make an examination of the company, 
it would first have to secure permission from 
the insurance department in the company’s home 
State. And if that department said “we’ll make 
the examination and you can take our fig- 
ures,” Pennsylvania would either have to go to 
war with that State or else accept the figures. 
And, if it accepted the figures and liquidation 
resulted, the policyholders, who had claims 
against the company, would get nothing as legal 
fees, politicians’ fees, etc., would eat up all 
the money. 

Third.—That he was not in sympathy with 
having companies coming into Pennsylvania, 
making money in the State and then taking that 
money out of the State for investment in their 


(Concluded on page 16) 
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AGAINST ‘*GROUP”’ AUTO 


COVERAGE 
Pennsylvania Attorney-General De- 
clares Plan Discriminatory 


LEGALITY OF PROCEDURE DENIED 


Keystone State Insurance Commissioner 
Notifies Casualty Companies 

Basing his contentions on an opinion of Paul 
C. Wagner, deputy attorney-general of Penn- 
sylvania, Insurance Commissioner Matthew H. 
Taggart of that State last week notified all 
casualty companies doing business there that 
the writing of “group” casualty automobile cov- 
erages is discriminatory and cannot be done 
legally. The request for an opinion resulted 
from the proposal of Marsh & McLennan to 
issue group automobile insurance to emplovees 
of the United States Steel Corporation. The 
fact that employees of the corporation are 
largely mechanics and form a selected risk 
group does not affect the illegality and dis- 
crimination of the proposal, declares the deputy 
attorney-general. 

Insurance Commissioner Taggart, 
Marsh & McLennan’s proposal was put up to 
him, asked the Pennsylvania Department of 
Justice for an opinion and received the follow- 
Deputy Attorney-General 


when 


ing reply from 


Wagner: 


We have your request for our opinion rela- 
tive to the legality of what is known as “group 
insurance” as applied to the various classes of 
automobile insurance, including fire, theft, lia- 
bility, collision and property damage lines. 

We understand that certain insurance com- 
panies and agents and brokers are now writ- 
ing, or contemplate writing, automobile insur- 
ance for all of the members of a group who 
desire to secure the same, at rates which are 
less than those charged individuals, not mem- 
bers of the group, for the same kind of insur- 
ance. This insurance is written either by the 
issuance of a series of policies to the members 
of the group or by issuance of a master pol- 
icy covering the entire group, with the issuance 
of certificates under the master policy to each 
member. The issuance of such group policies 
to the members of a designated automobile club 
or to the employees of a designated corporation 
are two examples of this method of writing in- 
surance. 

We are of the opinion that the writing of 
automobile insurance in this method is illegal, 
being in violation of the provisions of Section 
626 of the Insurance Company Law of 1921 
(Act of May 17, P. L. 682) which is as fol- 
lows: 

“Discrimination between individuals of the 
same class in the amount of premiums or rates 
charged for any policy of insurance covered by 
this act, or in the benefits payable thereon, or 
in any of the terms or conditions of such pol- 
icy, or in any other manner whatsoever, is pro- 
hibited.” 

We are unable to understand how a method 


(Concluded on page 20) 
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ARRY W. KAVEL, general agent of the 

Etna Life Insurance Company at Min- 
neapolis, thinks Diogenes. ought to cast his lan- 
tern-beam on Minnesota. For there lives an 
honest man. As evidence, Mr. Kavel cites the 
following letter, sent to him by Hans B. 
Kromann, honest man: 

“IT am returning herewith check of March 31 
which I, according to our contract, feel that I 
am not fully entitled to, due to the fact that 
I have been doing some work part of the past 
month, although I have not been able to work 
in the open in. cold: weather, and according to 
my doctor’s advice must be careful and avoid 
exposure to cold wind as much as _ possible, 
wherefor I have had to hire extra help to do 
the work in the open. If, under such circum- 
stances, I should be entitled to part disability 
I would consider that with ‘appreciation.” 


* * * 


A GOOD story is told on G: R. Mills, agent 

at Toledo, of the Bankers Life Company 
of Iowa. Mr. Mills, driving along the road in 
a quest for prospects rodé accidentally over a 
chicken, which. fell prostrate and became “less 
than the dust”: beneath his chariot wheels. 
Abashed at this destructiveness, he stopped at 
the farm where belonged the chicken and of- 
fered a payment that was refused. A few 
minutes of conversation followed, and Mr. Mills 
learned that the farmer had two sons, both of 
whom needed life insurance protection. Hav- 
ing called to pay for a chicken, he remained to 
talk life insurance, and, when he left, he car- 
ried two completed applications for $300 each. 


* *. * 


HE Richmond Chamber of Commerce uses 

for the cover of the May issue of its pub- 
lication, Richmond, a drawing by Charles W. 
Smith of the main entrance to the home office 
of the Atlantic Life Insurance Company. It is 
an extraordinarily fine pieces of work, in which 
the artist has put something of the strength of 
the company as well as depicting with a free 
and interesting stroke the beauty of the portal 
to the home of one of the most representative 
companies of the South. Under the drawing the 
editor has paraphrazed an old proverb in the 
caption, “Honestly, It’s the Best Policy.” On 
the whole it is a very fine boost for the com- 
pany, adding to an already well established pres- 
tige. The same issue also carries a eulogy of 
A. O. Swink, Virginia manager of the company. 


* * * 


EW FIELDS, theatrical producer, whose 

musical comedies are composed by his son 
Herbert Fields in conjunction with Richard 
Rodgers and Lorenz Hart, has insured the three 
youths for a million dollars in the Prudential 
Insurance Company of America. Mr. Fields is 
said to have been persuaded to the idea follow- 
ing an automobile accident in which the trio 
narrowly escaped sudden death. 


THE 
OBSERVATION POST 











N the “sweet long ago,” 1925 to be exact, 
Tue Specrator launched its offensive 
against evils in the bail bond business. This 
paper’s campaign included abolition of discre- 
tionary court agents of surety companies, bail 
put at the discretion of judges in certain cases, 
formation of a central bail bureau by the com- 
panies, establishment of a central bureau of 
criminal record and other suggestions which 
were originated to solve the difficulties exist- 
ing, work for the public welfare and arouse 
opinion to the point where remedial action 
would result. The approval of the New York 
Superintendent of Insurance, James A. Beha, 
was secured together with that of State and 
city officials. Agitation in favor of the pro- 
posed measures was consistently maintained and 
the daily newspapers of New York and other 
cities took up the cry for reform with the re- 
sult that much good has resulted and the pub- 
lic has a better attitude toward the surety com- 
panies than was previously the case. 
<s * 
ECALLING the foregoing facts, I was 
glad to read an article by Vice-President 
R. M. Nugent of the National Surety Com- 
pany, which was printed in the latest issue of 
The Panel, official organ of the Association of 
Grand Jurors of New York county, and which 
advocates reforms practically identical with 
those outlined in the preceding paragraph. 
Where has Mr. Nugent been for the past three 
years? Now that he agrees, what will he do? 
* *% x 
HAT is probably the longest air-taxi 
flight ever undertaken was begun on 
Monday of this week when Van Lear Black, 
former chairman of the board of the Fidelity 
and Deposit Company, Baltimore, took off from 
Croydon aerodrome, England, on the first stage 
of a tour from London to Tokio and’ return. 
His route includes Egypt, Uganda, Tanganyika, 
Rhodesia and South Africa, returning to Cairo 
and then flying over India, Siam, China, Japan, 
Persia and so on back to England. The first 
objective of the flight is Cape Town, a dis- 
tance of 7951 miles from London, but the entire 
trip is expected to cover nearly 40,000 miles. 
*x* * * 


pee the flight, Mr. Black has chartered a 
tri-motored Fokker Jupiter monoplane of 
the Royal Dutch Air Lines and is carrying with 
him two pilots, an engineer and his personal 
valet. Due to differences of terrain and temper- 
ature in the various countries to be flown over, 
the equipment for the trip includes mosquito 
netting, water filters, water purifiers and other 
items designed to meet any emergency. Mr. 
Black and his crew made the first leg from 
Croydon to the San Nicolo di Lido aerodrome 
in Italy with safety and left for Athens on 
Tuesday. The former head of the Fidelity and 
Deposit is estimated to have taken more pri- 
vate business flights than any other man in the 
world. 


“SMOKE” 








T was only a few weeks ago that this col. 

umn noted a publication of the Home Insuyr- 
ance Company of New York in celebration oj 
its seventy-fifth anniversary in the fire insur- 
ance business. A similar publication from an. 
other highly respected New York company, 
the Agricultural Insurance Company, of Water. 
town, N. Y., now comes to hand. Organized in 
a tiny farming community as a mutual insuring 
only farm property, it had an early history 
which, it may well be imagined, was studded 
with incidents characteristic of the sturdy inde- 
pendence of the early American farmer. 


* * * 


XTRACTS from the minute book of sixty 

years ago indicate that the officers. of those 
days would handle the multiple agency problem 
of to-day very summarily. One such extract 
reads: “This company will know no mere 
nominal agents on its books. When an agent 
receiving an appointment is doing little or no 
business his agency will be discontinued, or 
some one appointed in his place.” 


* * * 


JW much concern the following resolution 

may have given the conservative members 
of the board is not recorded but it probably was 
not passed without argument: “On motion, re- 
solved that the officers and agents of the Agri- 
cultural Insurance Company are in favor of a 
mutual exchange of photographs between the 
agents and officers of the company for the pur- 
pose of embellishment of the walls of the office 
and of our parlors and that we pledge ourselves 
to the exchange.” 


ie ok 


HE company, as is quite generally known 

was organized in 1853, at Evans Mills, N. 
Y., a village near Watertown. It continued as 
a mutual until 1863, when it secured a charter 
as a stock company, the policyholders being 
given an option to subscribe to the stock. Many 
failed to exercise this option, creating eventu- 
ally an amusing situation very aptly described 
by the late president of the company, W. H. 
Stevens, as follows: “Later, when under the 
lax administration of the laws, the company in- 
creased its capital to $100,000, took stockholders 
notes for the increase and paid 30 per cent divi- 
dends, the agents of the company must needs 
drive rapidly by the gates of the enraged farm- 
ers who claim to have been ‘frozen out.’”’ 


* * x 


6 ¢Q\EVENTY-FIVE Years,” which ‘is the 

‘J name of the brochure from which the 
above extracts are taken, is at once a handsome 
and interesting publication bringing attention in 
a very dignified way to an anniversary, the mere 
celebration of which indicates the stability and 
soundness of the Agricultural Insurance Com- 
pany. 
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INSURANCE AGAINST INSANITY? 

HE creation of a board to study va- 

rious forms of insanity and submit 
a report on the subject with recommenda- 
tions for future procedure was sponsored 
ina bill introduced at Washington, D. C., 
recently by Representative Loring M. 
Black, Jr., of New York. The proposed 
board would be composed of twenty phy- 
sicians who have had at least ten years’ 
experience with the study and treatment 
of mental diseases and who would be ap- 
pointed by the President for a term of 
five years each at a salary of $25,000 a 
year. To meet the expenses of the board, 
the bill authorizes an appropriation of 
$5,000,000. Some there are who. will 
consider the salaries as being excessive, 
but Representative Black believes that 
they are not too high for the type of men 
needed. An expenditure of $5,000,000 
for the study of mental diseases does not 
loom so large when it is recalled that 
there are more persons in institutions for 
the insane and mentally deranged in the 
United States than there are students in 
the colleges and universities throughout 
the country. Placed beside the expenses 
of the attempt to enforce prohibition, 
$5,000,000 for the indicated purpose 
should not bring complaints of extrava- 
gance, 


While naturally interested in the whole 
question of insanity and its bearing on 
human life and health, insurance compa- 
nies should be particularly concerned with 
one section of the bill which directs the 
Proposed board to enquire into the pos- 


sibilities of chartering insurance compa- 
nies which could issue policies against in- 
sanity. The board would also be charged 
with the duty of drafting contracts of in- 
demnity which would provide treatment 
for the policyholder who became mentally 
diseased as well as compensation for his 
or her dependents. In this connection, 
Representative Black pointed out that 
mental diseases in the United States 
caused an economic loss of about $300,- 
000,000 a year and that over 80 per cent 
of mentally afflicted persons are unable 
to take care of themselves or have no rela- 
tives to take care of them and so become 
public charges. 


The difficulties of underwriting any 
such coverage as insurance against in- 
sanity, together with support of depen- 
dents, would be almost unsurmountable. 
Who would decide as to whether or not 
a claim should be paid? How would the 
moral hazard enter the problem? How 
long would payments continue and when 
would they begin? How about malinger- 
ing? 

On the other hand, there is the possi- 
‘bility that if a strong enough public 
movement in this direction is aroused, it 
may be followed by a demand for a State 
fund to write such insanity insurance on 
the ground that most mentally diseased 
persons eventually become a charge on 
the State and that the whole question, 
therefor, is obviously a State matter. It 
is evident, to even the most casual ob- 
server, that disease of the mind presents a 
national problem, but it is by no means 
evident that insurance is the solution. 
The aim to lessen the evil is commendable 
but first attack the cause, not the result. 
Spend the money first for prevention and 
treatment; then, when all has been done 
along this line that can be done, turn to 
insurance if deemed desirable. 





HE month of April was the most 
T satisfactory one thus far in the cur- 
rent year in connection with fire losses in 
the United States and Canada, the 
amount, according to the Journal of 
Commerce, having been but $25,980,600. 
This is nearly $14,000,000 less than in 
April, 1927, and $27,000,000 less than in 
April, 1926, as well as being much lower 
than in any preceding month of this year. 
The total loss for the first four months 


- 


J 


of 1928 is given as $140,723,800, and 
while this is $10,000,000 more than in 
the corresponding period in 1927, there 
is ground for hope that this handicap will 
be overcome and that the losses for the 
full year may turn out to be as low as 
those in 1927. Unfortunately, however, 
the fire loss in Canada, as estimated by 
The Monetary Times, was $2,101,400 in 
April last, compared with $2,172,900 in 
April, 1927, so that the decrease was only 
about $71,000, and the loss in April, 1928, 
exceeded that in March, 1928. Great 
work is being done in fire prevention and 
fire engineering, but much remains. 





Mother’s Day 


Many people have an entirely wrong idea of 
United States Senators. They are thought of 
as men immersed only in politics or business, 
caring for nothing except tariffs or taxes, very 
hard-boiled and without the finer sentiments 
which redeem our poor humanity. But where 
else could such a flood of tender emotion have 
been let loose as flowed through the Senate 
Chamber last Saturday in anticipation of the 
celebration of Mother’s Day? We have had 
occasion before this to praise the literary accom- 
plishments of Senator Neely of West Virginia. 
But on this occasion he outdid himself. Not 
to speak of the way in which he ransacked 
poetry in order to adorn his speech, it contained 
no end of prose lyrics like the following: 


“We laud the virtue, extol the spirit of self- 
sacrifice and eulogize the loving kindness of 
every mother living; and in imagination, with 
bowed heads, grateful hearts and generous 
hands lay new wreaths of the freshest, the fair- 
est and the most fragrant flowers upon the 
graves of all the mothers who have gone from 
the fitful land of the living into the silent land 
of the dead. 

“Mother’s hands made the first dress that 
baby ever wore. Mother’s deft fingers made 
playthings for the little one that filled his eyes 
with wonder and his heart with joy. 

A splinter in baby’s finger, a briar in baby’s 
foot, or a bruise on baby’s toe became an afflic- 
tion of such momentous consequence that only 
Mother could heal it; only Mother could banish 
its ache; only Mother could exile its pain; only 
Mother could smile away the tears it caused to 
flow down baby’s cheeks.” 

Senator Heflin of Alabama appears to have 
been the only one present who could restrain 
his sobs sufficiently to rise and express appre- 
ciation of “the beautiful and magnificent 
speech just made by the Senator from West 
Virginia.” He felt it necessary to refer back 
to Miss Anna M. Jarvis*, who “established 
Mother’s Day in the love, in the devotion and 
in the throbbing heart of the humanity of all 
the world.” That was sixteen years ago.—The 
New York Times. 

* Correspondent of THE Spectator for many years 
and author of several current life insurance leaflets. 
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State Regulation Discussed 

(Concluded from page 3) 
posal to put the Government in the marine re- 
insurance business has been replaced by pro- 
visions which would permit the Shipping Board 
to insure in a fund of its own any legal or 
equitable interest held by the United States in 
any vessel constructed or under construction 
and also its interest in any plants or property 
in the possession or under the authority of the 
board, a_ step which.:would have far reaching 
and serious consequences for the insurance in- 
dustry. 

Other work of the Chamber included the 
efforts to prevent the adoption by other States 
of compulsory automobile insurance, in which 
so far it has been successful. Mr. Smith de- 
clared that compulsory insurance will not afford 
the proper remedy for the situation it is aimed 
to correct. 

Discussing the State insurance taxes, he 
pointed out that less than 4 percent of the re- 
ceipts from this source are devoted to service 
to policyholders. “Because they are hidden in 
the insurance ‘premiums: paid by policyholders,” 
he explained, “special insurance taxes are re- 
garded as an easy means of satisfying the de- 
mand for additional general revenue necessitated 
by constantly increasing State budgets. Since 
the tax is indirect, the policyholder does not’ gen- 
erally realize he is paying it and, therefore, 
opposition to proposed increases is not so gen- 
eral as it would be if the. levy were direct. 
Accordingly, the insurance department has car- 
ried on a program of education. to emphasize 
the unfairness in the present system levying 
these excessive imposts, far out of proportion 
to the amounts necessary to render an adequate 
service return to the policyholders.” 

The history of State insurance regulation has 
been one of continuous reaching out for in- 
creased power, it was asserted by Charles C. 
Wysong, Insurance Commissioner of Indiana, 
who declared that excessive State regulation of 
insurance is imposing a heavy burden not only 
upon the industry but upon the public as well. 
Originally, he pointed out, State regulation was 
designed solely to protect the policyholder, and 
the first taxes and fees were imposed for the 
purpose of reimbursing the State for the cost 
of this work, but from year to year there have 
been added fees and taxes until the amount 
has become monumental, “so that instead of the 
insurance business merely reimbursing the State 
for the services rendered to the business, it has 
become a veritable producer for the State and 
vitally assists in the payment of the general ex- 
pense of the State government. 

“No private industry or business is so thor- 
oughly regulated and supervised as the busi- 
ness of insurance, but unlike other near public 
businesses, it has been held that it could not be 
regulated by the Federal Congress. As a result 

all the regulations and laws must be by the in- 
dividual States, and the number and varieties 
of these laws make it most difficult for an en- 
forcement of the laws with fairness to all, and 
most difficult for companies to comply with 
these many laws and bow to the statutory will 
of every State in the Union.” 

Insurance has a threefold standing in the 
country, not only those of protection and of 


supplying capital for development of enterprise, 
but as a foundation upon which, to a degree not 
generally realized, the whole economic struc- 
ture of the country rests, it was pointed out by 
Ralph S. Child of Bonbright & Company, of 
New York, in a discussion of insurance and 
the public. Mr. Child pointed out that at the 
end of 1924 the total annual premiums on all 
classes of insurance exceeded $3,750,000,000, or 
about 7 per cent of the national income for the 
year, while the grand total of resources of all 
of the companies was in excess of $13,000,000,- 
000, or about 4 per cent of the entire national 
wealth. The importance of the industry to gov- 
ernment is indicated by the fact that in 1926. 
in addition to the regular property taxes which 
place it on a parity with other taxpayers, the 
insurance industry paid $80,000,000 in taxes 


~ 


levied specifically upon it which constitute a 
form of double taxation. 

Mr. Child devoted much of his address to a 
discussion of insurance as a source of capital, 
analyzing the distribution of assets of 350 life 
companies carrying substantially all legal re- 
serve insurance as they stood at the end of 1927. 
The companies at that time had a total of $2, 
574,000,000, or 19.5 per cent of their assets in- 
vested in railroad bonds and stocks; $3,717,000,- 
000, or 28.2 per cent, in city mortgages; $1,999,. 
000,000, or 15.2 per cent, in farm mortgages: 
$1,115,000,000, or 8.5 per cent, in government 
and municipal bonds; $1,019,000,000, or 7.7 per 
cent, in public utility bonds and stocks, and 
$208,000,000, or 1.6 per cent, in other bonds 
and stocks, while all other assets totaled $2,548 
000,000, or 19:3 per cent. 

















SHOULDER RIDERS 


This is one insurance man’s picturesque way of describ- 
ing men who sluff their responsibilities to others: 


“‘They ride the shoulders of society,” he 
says, “and fail to provide adequately 
for their dependents because they know 
our advanced civilization will not per- 
mit a child to starve or suffer any other 
extreme hardship.” 


Fortunately for America there are few 
fathers of this stamp. But there are 
some who are perilously close to being. 
These are the under-insured who, by 
the exercise of a little rapid calcula- 
tion, could prove to their own satis- 
faction that the protection they have 
provided is woefully inadequate. It 
may provide temporarily and keep zhe 
family off society’s shoulders for a 
time, but what is to follow? 


The under-insured man believes in insur- 
ance or he would not have any. 
ready to listen to sound reasoning. 


The Prudential 
Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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GLOBE LIFE INJUNCTION 


Funds Must Be Returned to Wood- 
men of the World 








APPEAL EXPECTED 





WwW. A. Fraser Says Company Will Con- 
tinue to Do Business in the Interim 
OmaHA, Nes., May 10.—-A permanent in- 

junction has been issued by District . Judge 

Shepherd at Lincoln; Neb., against W. A. 

Fraser, sovereign commander of the Woodmen 

of the World, and president of the Globe Life 

Insurance Company, enjoining him from simul- 

taneously holding office in the two concerns. 

The injunction is also directed against John T. 

Yates, J. E. Fitzgerald and T. E. Patterson, 

who are simultaneously holding offices in the 

two organizations. 

The decree of Judge Shepherd also is a con- 
firmation of the tentative decree the judge 
handed down a week ago. It definitely directs 
Mr. Fraser and his associates to return to the 
Woodmen of the World the $2,000,000 which 
was taken from the funds of the Woodmen of 
the World and invested in the Globe Life In- 
surance Company, when the latter was organ- 
ized by Mr. Fraser and his associates less than 
a year ago with the avowed purpose of becom- 
ing the biggest insurance company in Nebraska 
within a few short years. 

In the decree Judge Shepherd said that the 
investment of Woodmen funds in the Globe 
Life Insurance Company was “Wrongfully and 
fraudulently” made for the purpose of getting 
Globe stock into the hands of its officers. The 
decree found that it was made almost impossible 
for members of the Woodmen of the World to 
acquire stock in the Globe, and at the same 
time feasible for the officers to obtain control 
of the company. This, the decree said, would 
prove destructive to the Woodmen of the 
World. “The Globe company cannot use the 
good will of the Woodmen of the World,” said 
the Judge in his decree. 

The appeal bond was so fixed that if all the 
money and securities are returned, the bond will 
be set at $25,000. If the securities only are 
returned, the bond is to be set at $265,000. If 
none is returned the appeal bond will be a half 
million dollars. 

The decree directed the State department to 
return to the Woodmen of the World Life In- 
surance Association $100,000 in bonds deposited 
with the department as reserve by the Globe 
Life Insurance Company. 

The plaintiff, W. B. Price and others, will 
recover costs of the suit and attorneys’ fees, 
the judge ruled. 

Mr. Fraser said the case would be appealed 
and every effort made to get the case advanced 
to an early hearing. “Meantime,” he said, “the 
Globe will continue to do business at the same 
old stand.” He further stated that the officers 


LIFE COUNSEL TO MEET AT GREEN- 
BRIER 
Program of Semi-Annual Session Includes 
Five Papers 

The semi-annual meeting of the Association 
of Life Insurance Counsel will be held at the 
Hotel Greenbrier, White Sulphur Springs, 
West Virginia, Friday and Saturday, May 25 
and 26. The program includes papers as fol- 
lows: 

John M. Avery, attorney, National Life In- 
surance Company, “The Nature of an An- 
nuity”; John Barker, vice-president and general 
counsel, Berkshire Life Insurance Company, 
“Administrative Law and the Insurance Com- 
missioner”; J. Armitage Ewing, K. C., legal ad- 
viser, Sun Life Assurance Company of Canada, 
“Some Features of Quebec Life Insurance 
Law’’; Arnold Hobbs, counsel, Northwestern 
National Life Insurance Company, “Group In- 
surance, a Discussion of Some of the Recent 
Decisions”; Lewis A. Stebbins, Esq., of the Chi- 
cago Bar, “Does a Rebate Render the Policy 
Void 2?” 

Business sessions will be held at the hotel on 
the morning of each day, the first on Friday, 
May 25, at 10 A. M. 

On Friday evening at 7 o’clock, there will be 
an informal dinner at Kate’s Mountain Club, a 
mile or so from the hotel. The cost of this din- 
ner and transportation will be borne by the As- 
sociation. 

On Saturday evening, there will be enjoyed 
the usual entertainment features offered by the 
hotel and prizes for the golf tournament will 
be awarded. 


Detroit Planning for National Convention 

The May meeting of the Life Underwriters 
Association of Detroit, held at the Book-Cadil- 
lac Hotel, Friday, May 11, was devoted more 
particularly towards stimulating an interest in 
increasing the membership to a top notch fig- 
ure, in anticipation of the National Convention 
to be held in Detroit in September. 

The attendance was large and President Ryan 
in opening the meeting after the luncheon, voiced 
the main idea to be considered. He pleaded for 
100 per cent co-operation in the drive for mem- 
bership, and after appointing a committee to 
report names of candidates for offices to be 
filled at the annual meeting in June, he urged 
the hearty support and helpfulness of the entire 
membership in the responsibility that the new 
officers would assume. 

Ernest W. Owen, Michigan National com- 
mitteeman, then made a stirring speech in sup- 
port of the campaign-for-membership-idea, and 
in his unique but forceful manner, evoked a 
hearty response. 








of the Woodmen had not organized the Globe 
purely from their own volition, but with the 
approval of and under instruction from the na- 
tional organization in convention assembled. 
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PENSION MEASURE MAY 
WIN 





Massachusetts Legislature Seems 
Favorable to. Compromise 





WOULD BUILD UP FUND 





Monies’ Reverting to Commonwealth 
Would Be Used—$500,000 to Be 
Accumulated 


Boston, Mass., May 14.—Unless defeated on 
its final passage, and the Committee on Bills in 
the Third Reading does not materially change it, 
the bill which provides for a public bequest 
commission for Massachusetts will have an un- 
interrupted course to its enactment. The bill, 
which is a combination of a petition of the Fra- 
ternal Order of Eagles and of two petitions of 
Wendell P. Thoré, and, in original form, sought 
for the establishment of a system of non-con- 
tributory old age pensions, not only establishes 
an unpaid commission consisting of the State 
secretary, the State treasurer and the Com- 
mission of State aid and pensions, but provides 
likewise for a Public Bequest Fund under their 
control. The Fund is to be created from money 
which reverts to the Commonwealth, consisting 
of unclaimed bank deposits, estates which shall 
escheat to the Commonwealth, and money or 
dividends of insolvent savings banks or insur- 
ance companies remaining unclaimed. When 
the principal of the Bequest Fund shall amount 
to $500,000, and so long as it remains at that 
sum, distributions may be made by the State 
treasurer, custodian, from the income thereof to 
worthy citizens of the Commonwealth, who by 
reason of old age or need are entitled thereto. 
The applicant, if a man, must be at least 65, 
and if a woman, at least 60 years of age. The 
payments are to be made with the approval of 
the Governor and Council. 

It was with some surprise that the report of 
the Ways and Means Committee against the 
measure was negatived in the House last week, 
which action was followed by a favorable re- 
consideration, brought about by the dissenters 
to the Ways and Means report, which secured 
its passage to a third reading. That such favor- 
able consideration has been secured for it is 
due largely to the activities of certain members 
of the Committee on Pensions, who two years 
ago had carefully considered recommendations 
of the Special Commission on Old Age Pen- 
sions, and believed that one practical solution 
of the entire matter might come in some such 
form of legislation as the present. In this 
measure the committee also recognized the 
merits of the Thoré and Eagles’ bills, which 
had been before several previous Legislatures, 
and have offered a satisfactory compromise. 
Some of the opponents of the scheme point out 
that provision is made only for the aged and not 
for others who might be needy. 
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K. A. LUTHER’S CAREER 
Etna Life Conducting Special Campaign 
in Recognition of Anniversary 
Hartrorp, Conn., May 16.—On May 16, 1898, 
a youthful chemist’s apprentice forsook his 
earlier calling to become a life insurance sales- 
man. To-day, May 16, 1928, that same young 
man, Vice-President K .A. Luther of the A£tna 
Life Insurance Company completes his thirtieth 
year as a member of that organization. 


In recognition of Mr. Luther’s anniversary, 
general agents of the A®tna Life Insurance 
Company on May 1 inaugurated a two-month 
campaign for new business. The quota in this 
campaign, which is called the K. A. Luther 
Testimonial Campaign, has been set at $75,000,- 
000 of new paid business. 

Kendrick A. Luther was born in Warsaw, 
N. Y., on January 20, 1873. He spent his boy- 
hood on a farm and at an early age began the 
study of chemistry. At the age of 25, however, 
he closed the door of the laboratory forever 
behind him and entered the employ of the A£tna. 

For two years he served as an Aétna-izer in 
and about Warsaw and then removed to Leoy, 





K. A. LuTHER 


N. Y., where he represented the Rochester 
general agency of the company in the counties 
of Wyoming and Genessee. 

In March, 1905, Mr. Luther went to Syra- 
cuse, where the company at that time had no 
general agency. During the ensuing four years, 
he more than tripled the premium collections 
in that territory. As a result, he was appointed 
general agent at Syracuse. 

He held that office for 10 years, during 
which time he built that agency to success. 

In the spring of 1919, Mr. Luther was ap- 
pointed general agent at Boston. Here, again, 
he achieved phenomenal success, increasing the 
company’s annual production of new life busi- 
ness in that territory from $2,500,000 to more 


than $8,500,000. 


In consequence of his record, Mr. Luther 
was called to the home office in February, 1923, 
where he assumed the office of agency secre- 
tary, with jurisdiction over the company’s entire 
agency organization. He was made a 
president in February, 1925. 


vice- 


Equitable Generali Agency Association 
Meeting 

The seventeenth annual meeting of the Gen- 
eral Agency Association of the Equitable Life 
Assurance Society of the United States was 
held at Atlantic City on May 3, 4 and 5. There 
were about 60 in attendance, including guests. 
An enthusiastic welcome was accorded Thomas 
I. Parkinson, who had become president of the 
Equitable since the last meeting of the associa- 
tion. At the opening session, resolutions were 
adopted expressing the keen sense of loss felt by 
the general agents in the passing of Judge Wil- 
liam A. Day, Manager Edward A. Woods of 
Pittsburgh, and Manager Alexander M. Shields 
of San Francisco, all of whom had died during 
the past year. 

Addresses were made by President Parkinson, 


Superintendent of Agencies William G. Fitting 
Actuary Robert Henderson, Second Vice-Pregj. 
dents Graham and Stevenson and others. 

William M. Duff, who recently became heag 
of the Equitable’s agency at Pittsburgh, was 
elected president of the association. 


Agent in Nebraska Objects to Change in 
Section 97 

M. L. Palmer, general agent of the National 
Life Insurance Company of Vermont, at a re- 
cent meeting of the Life Underwriters Asso- 
ciation of Lincoln, Neb., severely criticized the 
proposed changes in Section 97 of the New 
York insurance law. He expressed a belief that 
should the change be made, it would prove a 
serious detriment to, Western companies and 
agents. 
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B NYLIC INCENTIVES 

: Only 344% Term 

5 In 1927 Nylic Agents placed over $927,000,000 of 
BS New Insurance, distributed by policies as follows: 





Whole, and Limited 
Payment, Life. 


Endowments . . . 
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Amount 
$791 ,308,900 
104,881,500 
31,277,600 


Number 
255,226 
48,182 
4,907 
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$927,468,000 
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industrious, persistent, satisfied 
and happy?” 


COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 





Term Insurance was only about 3 1/3% 
of the Total 


Most underwriters agree that, in general, life and endow- 
ment policies are best for policy-holders. 


Nylic rules and training strengthen Nylic Agents for meet- 


Sj Term Insurance as an easy 
= answer to “I can’t afford 
~ it 99 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 


NEW YORK LIFE INSURANCE 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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PILOT LIFE TO START SOON 
Officers and Directorate Announced—J. V. 
E. Westfall President 


The organization of the Pilot Life Reinsur- 
ance Company, of New York, has been com- 
pleted with Carl Schreiner, president of the 
Pilot Reinsurance Company, as chairman of 
the board and John Van Etten Westfall, for- 
merly vice-president of the Equitable Life As- 
surance Society, as president. The company is 
capitalized $500,000 and has a surplus of equal 
amount, both fully paid in. In addition $20,090 
was paid in for organization expenses. The 
stock of the company has a par value of $25 
per share and sold at $51 in order to provide 
for surplus and organization expenses. The 
company will commence actual writing of busi- 
ness in a very short time. 

The directors of the company include: F. W. 
Lafrentz, chairman of the board of the Amer- 
ican Surety Company; James J. Hoey, of Hoey 
& Ellison; John J. Cunneen, attorney; Leo 
Kaufman, broker; J. E. Lopez, director of the 
Continental Insurance Company; Arthur Lens- 
sen, president of the Hamilton Fire Insurance 
Company ; Burton Mansfield, banker and former 
Insurance Commissioner of Connecticut; 
Rudolph Metz, Ladenburg, Thalmann & Co.; 
Victor Roth, president, Security Insurance 
Company of New Haven; Cecil P. Stewart, 
marine underwriter; Mr. Schreiner; Mr. West- 
iall; A. F. Sadler, vice-president of the Pilot: 
Fire; Philip J. Wickeer, attorney; H. F. Wil- 
son, Jr., vice-president, Bankers Trust Company. 

Mr. Sadler was named secretary of the com- 
pany, in addition to the officers named in the 
opening paragraph. 


Travelers Conference in Montreal 


MONTREAL, CANADA, May 11.—A conference 
ot Travelers representatives in Montreal, Que- 
bec and Ottawa was held in this city yesterday 
and today. D. J. Bloxham, supervisor of 
agency field service for the life, accident and 
group departments, and John H. Eglof, super- 
visor of agency field service for the casualty 
lines, were among the principal speakers. A 
large part of the work of organizing the con- 
ference was done by H. Leroy Shaw and Ernest 
T. Ehlers, both of the Montreal branch. 


Life insurance should not be thought of in 
rms of money,” said Mr. Bloxham at the con- 
“Life insurance payments are eaten, 
worn and lived in. We are selling settlements, 
not policies, and these settlements are food, 
clothes, shelter, life and health, hope and pres- 
ervation of the home.” He pointed out that the 
average person has not provided himself with 
enough protection to take care of his needs for 
a year. 


ference. 


Mr. Eglof cited statistics of automobile acci- 
dents, 80 per cent of which occur in the United 
As a result, he said, the need for public 
liability insurance is becoming more and more 
imperative. “High verdicts as a result of dam- 
age suits, congested highways and streets, and 
carelessness of pedestrians and motorists alike, 
have emphasized the need for this kind of pro- 
tection,” said Mr. Eglof. 


States. 


TEXAS COMMISSIONER 
INCENSED 


Writes Sharp Communication to 
Pennsylvania Authority 


HOLDS UP LICENSES 


R. B. Cousins Points Out Inability to Act 
Upon Pennsylvania Applications Until 
Trinity Fire Is Entered 

Austin, Tex., May 14.—Refusal of the State 
of Pennsylvania to grant a license to a Texas 
fire insurance company may result in retaliation 
and establishing a boycott by Texas on Penn- 
sylvania companies desiring to do business in 
this State, it was indicated by R. B. Cousins, 
Jr., Commissioner of Insurance of Texas. 

The question came up when the Trinity Fire 
Insurance Company of Dallas advised Commis- 
sioner Cousins of its unsuccessful efforts to se- 
cure a license to do business in Pennsylvania, 
and requested Commissioner Cousins to ascer- 
tain, if possible, the reason why the application 
for license had been rejected. 

Commissioner Cousins stated that he took 
the matter up with Col. Matthew H. Taggart, 
Commissioner of Insurance of Pennsylvania, 
who replied that “the Pennsylvania department 
had under consideration the question of whether 
the insurance needs of the State were not ade- 
quately served by the companies already ad- 
mitted and that any action on the Trinity’s ap- 
plication had been deferred until a policy had 
been outlined with regard to that matter.” 

“My reply to this letter,” stated Commis- 
sioner Cousins, “consisted of an inquiry 
whether the statutes of the State of Pennsyl- 
vania gave the Commissioner the right to deter- 
mine when the insurance needs of the State 
were adequately served or gave him the right 
to refuse admission to a company otherwise 
qualified if he thought such needs could be 
served by the then admitted companies. 

“I told him that we had only one fire insur- 
ance company from Texas doing business in 
Pennsylvania and that the Trinity would make 
the second; whereas, there were no less than 27 
Pennsylvania companies doing a large volume 
of business in Texas.” 

Mr. Cousins also advised the Pennsylvania 
Commissioner that unless a license was granted 
to the Trinity Fire Insurance Company, he 
would refuse to renew the licenses of the 27 
companies from Pennsylvania now doing busi- 
ness in that State, and that nine applications for 
licenses of insurance companies from Penn- 
sylvania were now being held up pending action 
on the application of the Trinity. Unless the 
Trinity’s application was favorably considered. 
licenses to the Pennsylvania companies would 
be rejected. 

“If there were any sort of statutory author- 
ity to support the action of Commissioner Tag- 
gart,’ continued Mr. Cousins, “as regards the 
application of the Trinity for admission into 
his State, I should have no objection to the 
stand he has taken. In his several letters to me 
he has never suggested that such statutory 
authority exists. His position is based entirely 
upon a claim that he is studying the insurance 
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One-Half of One Per Cent More New Life 
Insurance in April of 1928 Than in 
April of 1927—3.3 Per Cent In- 
crease for First Four Months 
New life insurance production during April 
was one-half of one per cent greater this year 
than in 1927. Such writings during the first 
four months of this year were 3.3 per cent 
greater than during the corresponding period 
of last year. These results are shown by a 
compilation forwarded, to-day, by the Associa- 
tion of Life Insurance Presidents to the United 
States Department of Commerce for publica- 
tion. The report combines the records of new 
life insurance production—exclusive of revivals, 
increases and dividend additions—of forty-four 

member companies. 

For the month of April, ordinary insurance 
amounted to $706,852,000, as against $749,923,000 
in 1927—a decrease of 5.7 per cent. Industrial 
amounted to $259,962,000 in 1928, as against 
$227,279,000 in 1927—a gain of 14.4 per cent. 
Group was $62,007,000, as against $46.960,000 
—a gain of 32.0 per cent. The aggregate of 
all classes amounted to $1,028,821,000, as against 
$1,024,162,000 in 1927—a gain of % of one per 
cent. 

For the four-month period, new ordinary ‘in- 
surance amounted to $2,723,843,000, against $2,- 
693,278,000 during the corresponding period of 
last year—a gain of 1.1 per cent. Industrial 
was $991,764,000, against $861,489,000—a gain 
of 15.1 per cent. Group was $258,339,000, 
against $290,581,000—a decrease of 11.1 per 
cent. The total life insurance written during 
the first four months of 1928 amounted to $3,- 
973,946,000, against $3,845,348,000 during the 
same period of 1927—an increase of 3.3 per 
cent. 


Assekuranz Jahrbuch Issues 47th Edition 

The 47th edition of the Assekuranz Jahrbuch 
has recently been published in Germany. It is 
compiled by Dr. A. Ehrenzweig, is printed in 
the German language, and is regarded as a 
standard work in Austria and Germany. The 
1928 edition is issued in two volumes, embracing 
818 pages, and deals with the various classes 
of insurance transacted in Europe and other 
countries. The insurance practices of the va- 
rious countries are dealt with and statistics are 
given concerning various lines of coverage. 
Facts relating to each country are treated by 
leading insurance authorities, and the book as a 
whole is an excellent contribution to the German 
and international literature on insurance. It 
may be obtained through The Spectator Com- 
pany. 


needs of Pennsylv 
mining the best policy to pursue in the licensing 
of additional companies. This makes his stand 
entirely arbitrary and, in my judgment, wholly 
indefensible and I see nothing that the Texas 
department can do except to be guided, in pass- 
ing on applications of Pennsylvania companies 
for licenses in Texas, by the action of the Penn- 
sylvania Commissioner and to hold all these 
applications in suspense until he makes up his 
mind one way or the other on the pending ap- 
plication of the Trinity Fire Insurance Com- 


pany.” 
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Progressive 


Ideas and Methods 


Spell Success 


The Missouri State Life, in its program 
of progress, is continually anticipating 
the needs of its field men 
HROUGH its unique combination of soundness and aggres- 


siveness, the Missouri State Life has justly earned its distinc- 
tive titl—The Progressive Company. 


A quarter of a century spent in lay- 
ing the broadest possible foundation 
for future strength has been followed 
by twelve years of almost unprece- 
dented growth and development. In 
these twelve years, the Company has 
grown from a little over one hundred 
million to considerably more than 
three-quarters of a billion dollars of 
insurance in force. 


Now 18th among the 348 Legal Re- 
serve Companies of the United States, 


IMAC! 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President 


Life 
Accident - Health 
Group 


its record of new paid-for business in 
1927 was greater than any one of the 
next five companies above it. 


Continually anticipating the needs 
of its field men—pioneering in many 
of the progressive ideas and methods 
now in general use—it is no wonder 
Missouri State Life underwriters are 
piling up such remarkable records. 


Men of high character and ability 
are offered a rea) future with this 
Company. 








Home Office, St. Louis 


Missouri State Lire INsurANCE Co. 
St. Louis 


Send me your Agency proposal 
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coL. TAGGART MAY BECOME A JUDGE 
Rumors That He Will Soon Resign In- 
surance Commissionership of 
Pennsylvania 


PHILADELPHIA, PENNA., May 15.—The rumor 
circulated in insurance circles that Colonel Mat- 
thew H. Taggart would not be Insurance Com- 
missioner of Pennsylvania by the time he sailed 
on May 29 for France to revisit the battlefields 
of his World War days, gained added strength 
by reports from political circles that he was to 
be appointed to a judgeship by Governor Fisher. 

According to the reports along Politics Row, 
Colonel Taggart and Governor Fisher have been 
friends for many years and his appointment as 
Insurance Commissioner is said to have been 
motivated by friendship. 

However, of recent months, insurance inter- 
ests have been after the Governor to remove 
Commissioner Taggart. This move was started 
shortly after he promulgated his ruling regard- 
ing the examination of agents and brokers be- 
fore they take on additional companies. 


According to these reports, Governor Fisher 
does not want to continue antagonizing the in- 
surance interests, although he does want to take 
care of his old friend. He feels that he can kill 
both birds with one stone by naming Commis- 
sioner Taggart to a judgeship. Especially so as 
the judicial appointment is for a period of ten 
years. 


“Business Insurance”’ 

A very creditable publication, written and 
published by Joseph J. Devney, is entitled 
Business Insurance—How It Promotes and Pro- 
tects Business. It contains much information 
useful to insurance agents desiring to sel life 
insurance for the protection of business interests. 


Another good work along this line is a book- 
let entitled Business Insurance, by the late 
Forbes Lindsay. This is a larger book, and 
in addition to several chapters presenting useful 
information for agents, there is an appendix 
containing form letters adapted for writing to 
corporations and co-partnerships. 


Other publications for the use of agents in 
selling business insurance are Big Business and 
Life Insurance, and Partners and Life Insur- 
ance, two excellent leaflets by W. T. Nash. All 
these publications can be obtained from The 
Spectator Company. 


Insurability, Prognosis and Selection 
By H. W. Dincman—Four Parts in One 
Volume 


Written by a medical casualty company man, 
but of value both to the accident and health, 
and life underwriter, no general agent or med- 
ical examiner’s office can afford to be without 
this volume. It is a review and compilation of 
results of numerous experiences and statistics 
gained by the author’s own research work, not 
only in this country but Europe, Japan, etc. It 
deals with everything affecting life expectation; 
life statistics, the personalities who act in con- 
cluding the contract, such as the prospect, the 
agent, the physician; acceptance without health 
examination, etc. Factors constituting insurabil- 
ity in the various parts of this country and the 
world are considered. Health and disability 
Fp is similarly treated—ZJnsurance Age- 
Journal. 
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Portugal is the latest country to pass a 
law for monopolizing insurance for the State 
through reinsurance, following the lead of Chile 
and Turkey. Law No. 15342 entered into force 
on April 11, 1928, and with that date abrogated 
all laws in conflict with its provisions. The 
chief features of the law are the creation of a 
Caixa Nacional de Previdencia and an Instituto 
de Seguros Obrigatorios e de Previdencia Geral, 
under the supervision of the finance minister. 
The purpose is to insure government property 
and the property of all holding government con- 
cessions. None but licensed companies are per- 
mitted to transact business in Portugal, the 
islands and colonies. Insurance is divided into 
two classes, viz., personal insurance (life, acci- 
dent, invalidity, old age, etc.), and property in- 
surance (fire, marine, theft, liability, etc.) The 
minimum capital for companies writing per- 
sonal insurance is 1500 contos and for property 
insurance 1000 contos, or 2500 contos for such 
companies writing all branches. The paid-up 
capital must be at least 50 per cent of these 
sums. 


The Caixa is financed by a loan of 20,000 
contos, to be repaid out of the profits to be 
made by the Caixa. Insurance of government 
property and government employees is compul- 
sory. All companies doing business in Portugal 
must offer 50 per cent of all their excesses over 
their limits to the Caixa, which latter may .ac- 
cept or reject such offers. The Caixa makes 
the rates for its business, also other terms and 
conditions and the cessions must be made at 
original terms, but where the rates or conditions 
of the ceding companies are lower than those 
of the Caixa the rates and conditions of the 
latter rule the cessions, and the ceding com- 
pany holds the bag. Limits are restricted rela- 
tively and absolutely. Tables must be submitted 
to the Caixa and are binding for 12 months, 
during which time they cannot be changed. In 
exceptional cases they may be binding for 6 
months only. All existing treaties have to be 
cancelled within 6 months. Insurance com- 
panies must file detailed information regarding 
all ceded risks. Penalties are severe consisting 
in heavy fines, suspension and revocation of li- 
censes. Insurances in foreign currencies .are 
prohibited and insurances now existing in such 
currencies must be converted. 

Transfer of portfolios by sale or otherwise 
is prohibited, also the merging of companies. 
Portfolios of companies, whose licenses are 
withdrawn or which liquidate, become the prop- 
erty of the Caixa on a commission to be deter- 
mined. Commission for reinsurances also is 
more or less arbitrarily determined by the of- 
ficial government body. Deposits are made 
with the Caixa or the treasury and shall be 500 
contos for personal insurance and 250 contos 
for property insurance; for companies writing 
both lines it shall be 750 contos. Companies 
now licensed are given 10 years to comply with 
deposit requirements. There are provisions for 
unexpired risk and loss reserves. Annual state- 
ments have to be filed and published divulging 


II 


the usual information in a prescribed form for 
getting up statistics. The law is rather elabo- 
rate about the distribution of profits accruing 
from this scheme for the government, espe- 
cially regarding the original loan of 20,000 
contos, but what will happen should there be 
no profits is not so clear. 


Insurance Classes in Europe in 1928 

A German publication lists a number of uni- 
versities and schools in Europe which provide 
insurance lectures for the summer semester of 
1928 as follows: 

GERMANY: University of Berlin; Handel- 
shochshule, Berlin; University of Bonn; Agri- 
cultural Hochschule, Bonn-Poppelsdorf; Tech- 
nical Hochschule at Braunschweig; University 
of Breslau; Mining Academy; University of 
Erlangen; University of Frankfurt a.M.; Frei- 
burg i.Br.; University of Giessen; University 
of Gottingen; University of Greifswalk; Uni- 
versity of Halle a.S.; University of Hamburg; 
University of Heidelberg; University of Kiel; 
University of Cologne a.Rh.; University of 
Konigsberg i.Pr.; University of Leipzig; 
Handelshochshule, Leipzig; University of Mar- 
burg; University of Munchen; Technische 
Hochshule, Munchen; University of Munster; 
University of Rostock; University of Tub- 
ingen; University of Wurzburg. j 

SwitzERLAND: University ‘of Basel; Urii- 
versity of Bern; University of Lausanne; Uni- 
versity of Neuchatel; University of Zurich. 

CzECHO-SLOVAKIA: Deutsche Technische 
Hochschule, Brunn; University of Prague. 

This extensive list indicates a widespread in- 
terest in insurance instruction in European 
countries, and suggests a further extension of 
study relating to insurance in American col- 
leges and schools. 


J. A. Reynolds a Director of Detroit Life 

John A. Reynolds, vice-president of the Union 
Trust Company of Detroit, was elected a 
director of the Detroit Life Insurance Com- 
pany at the annual meeting of the stockholders 
of that company, held recently. Mr. Reynolds’ 
election comes as a formal recognition of the 
value of the very constructive work he has done 
in furthering the life insurance trust program 
and the co-operation between insurance men and 
trust companies. 


Home Office Employees of International 
Life Aid in Drive 

St. Louis, Mo., May 12.—As a tribute to W. 
F. Grantges, first vice-president and general 
manager, the 350 employees of the home office 
in St. Louis presented him with applications 
totaling $193,000 on May 1. These employees 
voluntarily became solicitors and during the 
month of May will assist the company’s 2000 
regular agents in a campaign to produce $20,- 
000,000 of paid insurance as a proper tribute to 
Mr. Grantges. The largest previous month 
in the history of the company was several years 
ago when $11,000,000 was produced. Employees 
of Toombs & Daily Investment Company, Chi- 
cago, headed by Roy C. Toombs, president of 
the International Life, are-also participating in 
the drive to honor Vice-President Grantges. 
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PHOENIX: 
ASSURANCE COMPANY, LTD. 


of London 
150 William St., New York 


6 Great American 


Insurance Company vl 


INDEMNITY COMPANY 
150 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, Choose Ne ork Choose Or 
Rent, Rental Values, Use & O » Riot & Civil Commo- 0 4 
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Theft, Accident & Health, late Glass. Company Company 


INCORPORATED - 1872 ; 
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FIRE AND LIFE 


B ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 47 & WALNUT STS. 
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VIRGINIA RATING BUREAU 





(Organization Will Be Formed in Rich- 
mond on June 22 





ALL: CLASSES TO PARTICIPATE 





New Body Will Conform to Rating Law 
Recently Passed by Virginia Legisla- 
ture 


RicHMOND, Va., May. 14.—Representatives ° 


oi all mutual, reciprocal and stock insurance 
companies operating in Virginia, except life in- 
surance concerns, will meet in Richmond, June 
2, to form the Virginia Rating Bureau. This 
was decided at an informal meeting between 
representatives of stock fire insurance com- 
panies and members of the State Corporation 
Commission. The meeting was called for the 
purpose of discussing methods of putting into 
effect the law creating the Virginia Rating 
Bureau. 

The Virginia General Assembly at its last 
session under this act made it necessary for the 
insurance companies to form the Virginia Rat- 
ing Bureau within thirty days after the law 
becomes effective on June 17, and they must 
also adopt its rules and regulations. These, as 
well as the rates to be charged in Virginia 
hereafter on all types of insurance, except life 
insurance, must be approved by the State Cor- 
poration Commission. 

Other insurance companies are expected to 
hold similar informal conferences with the 
commission, but thus far the stock fire insur- 
ance companies are the only ones to request a 
meeting. The Virginia Inspection and Rating 
Bureau, now operating here as a subsidiary of 
the Southeastern Underwriters Association of 
Atlanta, will be supplanted by the Virginia Rat- 
ing Bureau. Under the present law insurance 
tates are under the jurisdiction of the State In- 
surance Commissioner, but as a result of the 
report of the commission appointed to investi- 
gate fire, liability, casualty and workmen’s com- 
pensation, rates made at the last session of the 
General Assembly, control of the rate was 
placed under the Corporation Commission. 


Suit Against Fire Underwriters of St. Louis 
Has Been Dismissed 

St. Louis, Mo., May 14.—The suit filed in 
the St. Louis Circuit Court on August 6, 1925, 
by Charles B. Norris, a local agent, asking for 
the dissolution of the Fire Underwriters Asso- 
ciation of St. Louis, Mo., on the charge that 
it was a trust and endeavoring to create a 
monopoly for its members has been dismissed 
by the plaintiff it has been learned. 

In his petition Mr. Norris had asked for an 
injunction to prevent the association from mak- 
ing alleged attempts to boycott his agency and 
interfering with his business. 

Mr. Norris had been a member of the asso- 
ciation prior to filing the suit. 





DEATH OF C. N. BISHOP 





Was Well=-Known Fire Insurance Man 
of Chicago 





FORMERLY REPRESENTED THE 
SPECTATOR 





Dies Suddenly in California While Prepar- 
ing to Return Home 

Charles Nelson Bishop, a veteran fire insur- 
ance man of Chicago, dropped dead on Tues- 
day, May 8, in the railroad station at Santa 
Monica, Calif., as he was purchasing his ticket 
to return to Chicago after spending several 
months in California. 

Mr. Bishop was born in Kenosha, Wis., 
May 28, 1855, his father having been Rev. Dr. 
Hiram Nelson Bishop. In his early days Mr. 
Bishop was engaged in magazine work in Chi- 
cago and for some seven years was Western 
manager at Chicago for THe Spectator. Later 





CHARLES NELSON BiIsHOP 


he became editor and publisher of the Summit 
County Ledger at Breckinridge, Col. In 1880 
he returned to Chicago to engage in the fire in- 
surance business as a member of the old firm 
of H. H. Brown & Company. In 1889 he be- 
came manager of the Chicago City office of the 
Northern Assurance Company, of London, 
which position he retained until a few years 
ago when he retired from active business. 
During 1909 and 1910 he was president of the 
Chicago Board of Underwriters and for over 
20 years was chairman of the Fire Insurance 
Patrol Committee at Chicago, also being presi- 
dent of the Patrolmen’s Pension Fund. He 
was a charter member of the Chicago Athletic 
Association, the Oak Park Club and the old 
Everett Literary Society. He resided in Oak 


Park. Mr. Bishop was married in 1903 to Miss 
Anna Robbins, of Denver, Colo., who died in 
He is survived by his sisters, Misses 


1923. 
13 


NEW BUREAU ORGANIZED 


Eastern Underwriters Association 
Takes Action for Efficiency 








FOUR PRESENT ORGANIZATIONS 
SUPERSEDED 





H. Belden Sly Will Be Manager—Offices to 
Be Maintained in Boston and New 
York 

Companies affiliated with the Eastern Under- 
writers Association met last week to organize 
the Eastern Inspection Bureau, which will be- 
gin operations as of June 1. The new bureau 
will supersede, as of that date the New Eng- 
land Bureau of United Inspection, the Under- 
writers Bureau of New England, Underwriters 
Bureau of the Middle and Southern States, Un- 
derwriters Electrical Bureau. 

The first named organizations have offices in 
Boston, the second two in New York. The new 
bureau will have its main office in New York 
and will maintain two divisions, one in New 
York and the other in Boston. H. Belden Sly 
will be manager of the Bureau, Louis Harding 
will be manager of the New York division, 
and M. F. Jones and Gorham Dana joint man- 
agers of the Boston division. 

The reorganization of the four bureaus into 
one was made in the interest of efficiency. The 
details of organization were worked out by a 
special committee of the Eastern Underwriters 
Association, and adopted at a special meeting 
held last week. The membership of the two 
bodies is practically identical. The governing 
body elected consists of the following: Guy 
E. Beardsley, chairman, vice-president, A¢tna 
Insurance. Company; J. W. Cochran, president, 
Fire Association of Philadelphia; Charles C. 
Hannah, Firemen’s Fund, San Francisco; C. 
W. Pierce, vice-president, Continental Insurance 
Company; John O. Platt, vice-president, Insur- 
ance Company of North America; O. E. Schaef- 
fer, president, Westchester Fire Insurance 
Company; James Wyper, vice-president. Hart- 
ford Fire Insurance Company. 








Laura and Katherine Bishop of Oak Park and 
two nephews, Thomas Nelson Bishop and Wil- 
liam S. Bishop. 

When Mr. Bishop last called at THe Spec- 
TATOR office a few years ago, while relating 
some of his reminiscences, he stated that when 
he was Western manager of THE SPectTaror, by 
hard and persistent work he had on his list of 
subscribers to THE SPECTATOR every Western 
manager and insurance agent doing business in 
Chicago except two, they being his business 
enemies, and he stated that “their not being on 
our list and reading our paper especially pleased 
me.” 

Mr. Bishop was a man of fine character and 
had innumerable friends in the business. 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. 


A. H. HASSINGER, Vice-Pres. 


WELLS T. BASSETT, Vice-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N.J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department 
H. A. CLARK, Manager 
844 Rush Street 
CHICAGO, ILL. 


Newark, N. J. 


HOME OFFICES: 
Philadelphia, Pa. 
Pittsburgh, Pa. Milwaukee, Wis. 


Pacific Department 
W. W. & E. G. POTTER, Managers 
60 Sansome Street 


Concord, N. H. SAN FRANCISCO, CAL. 
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Field Annuals 


and 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Caroline 
Virginia 

Texas 


“City ana Suburban. 
tExclusive of Greater New York. 


cach volume contains a complete list of agents in 
the territory covered, with address, list of com- 
oanies represented, etc. 


Many new features are incluaed that will be found 
anly in “Field Annuals.” 


Price of each $5.00 Postpaid 


THE INSURANCE FIELD COMPANY 


Incorporated 


>. O. BOX 617 LOUISVILLE, KY. 























THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 
Formerly U. S. Manager, North British & Mercantile Insurance Company, 
and a former Pri ent of the National Board of Fire Underwriters. 


A practical treatise on the computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. : 
Cloth Binding, 192 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards 
pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. 
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FORMER KENTUCKY AUDITOR SUED 
FOR HUGE SUM 
Effort to Discover if Funds Were Misap- 
propriated Results in Novel Action 
FRANKFORT, Ky., May 14—William H. 
Shanks of Stanford, Ky., who was at the head 
of the insurance department of Kentucky for 
the last four years is to be sued for $117,743.88 
unless he pays this sum of money into the State 
treasury. Thih sum represents the total of all 
the money which Shanks drew from the State 
for his help during the four years that he was 
in office. 


This suit is independent of the trials that 
Shanks must undergo in eleven cases in Sep- 
tember on the charge of misapplying funds be- 
longing to Kentucky, and keeping his wife on 
the payroll for four years at a salary of $2500 
a year. There has been nothing in political 
circles in Kentucky to occur since the $40,000 
defalcation of Judge C. E. Booe to create so 
much talk as the Shanks case, and prin- 
cipally because he was one of the wealthiest 
men of the administration, and all say that there 
is no excuse for the manner in which he con- 
ducted his administration. 


The budget commission allowed Shanks a 
fixed sum annually to pay his help. He drew 
out all of the money, the entire appropriation 
and placed it to his credit in the bank. At the 
end of the month he gave his personal checks 
for the salaries. Attorney-General J. W. Cam- 
mack is of the opinion that this is not legal, 
and so was State Inspector and Examiner T. 
Scott’ Mayes, when he was in office. The way 
they have determined to find out just how 
Shanks disposed of this money is to sue him 
for the entire amount he drew out, and compel 
him to produce his checks as for the amount of 
the payments. If he can show that he paid 
out all of the money for salaries, etc., then he 
will be able to beat the charges against him, 
otherwise there may be a different story to 
write. 

Shanks is the best known State official to 
the insurance world that Kentucky has had to 
serve for a decade, because he refused to per- 
mit the fire insurance companies doing busi- 
ness in Kentucky to increase their fire insur- 
ance premium rates a flat increase of 12% per 
cent, and threw the cases into court where they 
are now pending. He was a candidate for the 
Democratic nomination for governor, but with- 
drew during the primary campaign. 


SUNDERLIN’S FIRE INSURANCE 
COURSE 
Two More Lectures in Series of Forty 
Ready 

“Risks and Causes of Losses” is the title to 
lecture number twenty-five of Sunderlin’s Lec- 
tures on the Fire Insurance Contract, being pub- 
lished by The Spectator Company, and is the 
first of the nine succeeding lectures on the 
general subject of fire insurance losses and ad- 
justments. 

The subject is divided into the following sub- 
headings : 

(1) Fire insurance contract-general; (2) 
Parol contracts; (3) Burden of proof; (4) 
Mistake; (5) Location and use; (6) Use and 
occupancy; (7) Removal; (a) damage by 
water, (b) temporary storage; (8) Damage by 
rain after fire; (9) Smoke and soot damage; 
(10 Collision; (11) Steam boiler; (12) Fire 
extinguishers; (13) Watchman; (14) Light- 
ning; (15) Iron safe clause, etc.; (16) Arson 
by corporate official; (17) Change in interest, 
(a) death; (18) Ratification; (19) Hazards 
not covered. 


LecrurE NuMBER XXVI 


Lecture number twenty-six is on the subject 
of ‘“Requirements in Case of Loss.” It is 
divided into the following sub-headings: 

(1) Notice, (a) waiver; (2) Protect prop- 
erty; (3) Separate damaged and undamaged 
property, (a) failure to protect property, (b) 
property ‘remote from fire not included; (4) 
Inventory; (5) Proof of loss, (a) waiver and 
estoppel, (b) illustrations, (c) question for 
jury, (d) proofs must be signed and sworn to, 
(e) false swearing, (f) illustrations, (g) over- 
valuation, (h) injury to insurer; (6) Examina- 
tion after loss; (7) Mortgagee interests. 

The profound importance of this series of 
lectures on Fire Insurance Losses and Adjust- 
ments can hardly be overemphasized. These lec- 
tures present the subjects in a thorough and 
exhaustive manner, and being based upon the 
leading court decisions of the United States, 
are absolutely authoritative. They constitute 
the latest utterances of the courts. The analy- 
tical presentation of the subjects will appeal 
to the insurance fraternity, for the law is pre- 
sented as it pertains to the specific provisions 
of the policy contract. Any fire insurance 
executive, underwriter, adjuster or agent who 
has these lectures on his desk will not have 
to resort to any guess work as to what the 


SUBMIT TWO ADDITIONAL BRIEFS 
Firemens Opposes Superintendents’ Mo- 
tion—Disqualified for Hearing 

The motion of Superintendent James A. Beha, - 
of New York, to have the action of Firemens 
Insurance Company, of Newark, against him 
transferred to the State courts and to be given 
an opportunity to hold a hearing. The hearing 
on the motion was to have been held last week, 
but both sides agreed to submit briefs. 

The Firemens later sent in an affidavit by 
President Neal Bassett, asserting that the mo- 
tion of Attorney-General Ottinger was not in 
order and that the Superintendent was not qual- 
ified to hold a hearing as proposed. Mr. Bas- 
sett said that such disqualification rested upon 
certain facts which the company was reluctant 
to disclose; but, if the court desired, would be 
given. wir 4 ' 

A brief was filed by Bonynge & Barker, at- 
torneys. for: the Firemens on Monday setting 
forth the following points: 

That the investment of the funds of insurance 
companies in the stock of other insurance com- 
panies is in accord with approved practice both 
here and abroad. 

_That the investments of the plaintiff do not 
violate any provision of the Insurance law of 
New York. 

That this Court, under Section 266 of the 
Judicial. Code, has jurisdiction temporary in- 
junction. Additional authorities on this topic 
are contained in the brief previously submitted. 

That this Court has jurisdiction under gen- 
eral equitable principles to entertain this ap- 
plication for a temporary injunction. 

That the threats of the defendant warrant in- 
junctive relief. ; 

That the State cannot arbitrarily or caprici- 
ously exclude a foreign corporation from doing 
business therein, or practice any discrimination 
against such corporation. Additional authorities 
under this heading are submitted in our earlier 
brief. 

That the denial of relief to the plaintiff here 
will result in irreparable injury to New York 
insurance companies doing business in New Jer- 
sey under the retaliatory law of the latter State. 

That the motion of the defendant to modify 
the temporary restraining order in accordance 
with his proposal should be denied. _ 

That the defendant is totally disqualified to 
pass upon the plaintiff’s right to a license. 








law is as it pertains to the legal point of the 
policy contract under consideration. These 
booklets are for ready and daily reference by 
the fire insurance fraternity, and their value is 
almost priceless for daily and general use in the 
home and agency offices. 
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NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA: 


Home Office: 709 6th Avenue, New York City 


Summary of 69th Annual Statement, January Ist, 1928 


S| Ee en kr eee or eee rere tr $2,000,000.00 
PREMIUM RESERVE ..ccccvcccccscccccccscecese 9,637,599.00 
RESERVE OF ALL OTHER LIABILITIES.......... 1,458,105.00 
Wee EE ogc cc ccc tee cerca wrencedecioeve 14,689,493.00 

BO ne. big i ain ba Beeee ews $27,785,198.00 
SURPLUS TO POLICYHOLDERS ...........+---:: $16,689,493.00 


INSURANCE ISSUED 











Fire - Automobile 
Windstorm - Tornado 
Sprinkler Leakage 
Explosion 
Rent & Rental Values 
Use & Occupancy 
Tourist Baggage 
Property Damage by Aircraft 
Riot & Civil Commotion 
Inland Marine - Parcel Post 
Registered Mail 
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Pennsylvania’s Stand 
(Concluded from page 3) 
own Commonwealths and use that money to 
build industries, trolley lines, etc. He espe- 
cially did not approve, he said, the laws of some 
States which permitted young children to work 
in factories. 

Asked what he would do in the matter of 
New Jersey refusing to license Pennsylvania 
companies, Colonel Taggart said he knew 
nothing about the matter. Told that two Phila- 
delphia companies and one: Pittsburgh company 
had been refused admission to the State, he 
declared that the companies had not brought 
the matter to the attention of the insurance de- 
partment. 

And about Texas? 

“The State of Texas,” he said, “is not going 
to tell Pennsylvania how to run its insurance 
department. If Texas wants to kick out the 
Pennsylvania companies, let it. And, when its 
own companies fail, as they will in short order, 
it'll wish that it had some strong Pennsylvania 
companies to pay the claims.” 

Texas recently refused to admit several 
Philadelphia companies and also announced that 
it would refuse to license Pennsylvania com- 
panies as their licenses expired. Among the 
companies who failed, within the past few days, 
to obtain renewal of their license in Texas is 
the Reliance: Life of Pittsburgh. 


Jay F. Chappell Dies Suddenly 

Cuicaco, Inu, May 17.—Jay F. Chappell, 
thirty-three years, and noted both as an insur- 
ance man and as one of the outstanding tennis 
players in the United States was buried here 
last Saturday following a brief and wholly un- 
expectedly disastrous illness in Asheville, N.C. 
Mr. Chappell was head of the agency firm of 
Jay F. Chappell and Company which just a year 
ago opened a large branch office in Miami and 
which was a huge success. 

Mr. Chappell was third in tennis ranking in 
the Chicago area and ninth in the Western ten- 
nis association. 

He had been in the insurance business for 
twelve years starting with Marsh and McLen- 
nan. He later went into business for himself 
and four years ago organized the agency firm 
of Jay F. Chappell and Company. He is sur- 
vived by his widow and four children. He 
was an ensign in the naval aviation during the 
war. 


Home to Write Financed Ford Cars 

The Home Insurance Company, of New York, 
will insure Ford automobiles financed through 
the recently organized Universal Credit Cor- 
poration. This concern was organized by Edsel 
Ford to finance Ford car sales and is capitalized 
at $10,000,000. The insurance is to be placed 
through a Detroit local agent, it is said. Fire 
and theft coverage will be given. 

New York Blue Goose to Hold Dinner 

The New York City Pond of the Ancient and 
Honorable Order of the Blue Goose will hold 
a beef-steak dinner meeting at the Planters Res- 
turant, 124 Greenwich street, on the evening of 
May 21. A short business session will follow. 


BRONX FIRE ORGANIZED 
Corroon & Reynolds Interested in $2,000,- 
000 Company 

The fire insurance company domiciled in the 
Borough of Bronx, New York city, is being 
organized by a large group of prominent citi- 
zens of that borough. It will be the only fire 
insurance company domiciled there. Among the 
list of organizers appears the name of Richard 
A. Corroon, president of the American 
Equitable and other insurance companies, and 
Robert Van Iderstine, president of the Guardian 
Fire Assurance Corporation. John J. Duffy 
will be president of the new company. He is 
a director of the Bronx Bank, and of the Realty 
Foundation, Inc. 

The new company will have a capital of 
$500,000 and a surplus of $1,500,000, thus put- 
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ting it upon an extremely strong footing for 
the acceptance of new business. The company 
is assured of a considerable volume of business 
to start with due to the prominence of its in- 
corporators. 


To Talk on Aviation Insurance 

PHILADELPHIA, PENNA., May 15.—‘‘Aviation 
and Its Relation to Insurance,” is the subject 
Colonel Harry C. Fry, Jr., will discuss at the 
Pennsylvania Insurance Days of the Insurance 
Federation, which will be held at New Castle on 
May 28 and 29. And to introduce the topic, 
Colonel Fry, who with Colonel Lindbergh are 
the only two colonels in the Army’s Reserve 
Air Service, will fly from Pittsburgh to New 
Castle. 
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Lhe American of Newark 


. = American has operated in New England 


since 1874. 


tablished at Boston 


Milk Street. 


ment was established. 





RALPH G. HINKLEY 
Manager 


The facilities offered have been appreciated 
by the Company’s Agents, producing a steady 
increase in annual premium—more than six 
hundred per cent. increase since the Depart- 


The present Manager, Ralph G. Hinkley, has 
been successively Chief Clerk, Special Agent, 
and Associate Manager, and has been with the 


A Department Office was es- 
in 1905 to give more 
prompt and efficient service to Agents in this 
important and compact territory. 
Office handles The American’s business in the 
states of Massachusetts, 
and New Hampshire, with a complete Depart- 
mental Office in the Oliver Building, at 141 





Dept. Offices 
The Boston ROCKFORD, ILL. 
BOSTON 
MEMPHIS 
SAN FRANCISCO 
TORONTO 


Connecticut, Maine 


Foreign Offices 


BELGIUM 
BRAZIL 
CHINA 

EGYPT 
ENGLAND 
HOLLAND 

INDIA 

TURKEY 
BR. E. AFRICA 
DUTCH E. INDIES 
AND STRAITS 
SETTLEMENTS 











New England Department since it opened. 


NEWARK 


Capital $4,000,000. 
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NEW YORK AGENTS PLAN MEETING 
Syracuse Gathering Will Have Few Set 
Speeches 

The forty-sixth annual convention of the 
New York State Association of Local Agents, 
Inc., to be held at the Hotel Syracuse, Syracuse, 
N. Y., on May 21, 22 and 23 is expected to be 
the largest convention that the Association has 
ever held. It will open with the usual get-to- 
gether dinner at 6:30 p. m., Monday evening, 
May 21. There will be two business sessions 
on Tuesday, May 22, with a complimentary 
luncheon tendered to registered members and 
guests by the Excelsior Fire Insurance Company 
of Syracuse at 12:30 p. m. and the annual ban- 
quet of the Association on the evening of that 
day. There will be one business session on 
Wednesday, May 23, closing at approximately 
1:00 p. m. 

Details of the program have not yet been 
completely assembled. It is, however, to be 
distinctly a members’ convention with the 
members doing most of the talking. The for- 
mal opening on Tuesday morning, May 22, will 
be as follows: 

Address of Welcome.—Frederick V. Bruns, 
president, Insurance Agents Club of Syracuse. 

Response.—John S. Hamilton, vice-president, 
New York State Association of Local Agents. 

Report of President.—J. W. Ross, 746 Ellicott 
square, Buffalo, N. Y. 

Report of Secretary-Treasurer.—Charles F. 
Miller, 202 E. & B. Building, Rochester, N. Y. 

The balance of the program has been planned 
around the Association’s major activities in- 
cluding the work of and subjects considered 
by the various committees. It will follow some- 
what the following outline: 

Committee on Laws and Legislation —Frank 
L. Gardner, Poughkeepsie, N. Y., chairman. 

Discussion— 

(a) Competition with Mutual and Co-Opera- 
tive Fire Companies opened by Robert H. 
Mason, 200 Main street, Buffalo, N. Y. 

(b) Competition With Assessment Casualty 
Companies opened by Wellington Potter, Gran- 
ite Building, Rochester, N. Y. 

Committee on Conference With Fire Rating 
Organizations —W. H. A. Munns, Hills Build- 
ing, Syracuse, N. Y., chairman. 

Committee on Conference With Casualty Rat- 
ing Bureaus—John D. Henderson, Herkimer, 
N. Y., chairman. 

Discussion— 

“Why Not Conference and Co-Operation?” 

Membership Committee —William J. Rich- 
ards, City Bank Building, Syracuse, N. Y., 
chairman. 

Discussion and Comments.—Opened by E. 
M. Sparlin, Rochester, N. Y., chairman, Na- 
tional Assoication Membership Committee. 

Committee Organization of Local Boards and 
Clubs—Eugene A. Beach, 514 McCarthy Build- 
ing, Syracuse, N. Y., chairman. 

Results of Organization—Reports of Local 
Boards and Clubs covering their activities, plans 
and suggestions. A general discussion. 

Address.—The National Association at Work, 
R. P. DeVan, Charleston, W. Va., chairman, 
Ntional Association Executive Committee. 
Discussion— 
(a) Better Business Methods—opened by Gil- 


JERSEY SITUATION 
TANGLED 





Action of Home Insurance Company 
Creates Sensation 





EASTERN UNDERWRITERS IN SESSION 





Tuesday Meeting Brings No Decision as to 
Commissions in New Jersey 

The Home Insurance Company, of New 
York, impatient with the delay of the Eastern 
Underwriters Association in acting upon the 
New Jersey commission question, last week an- 
nounced that it would pay a graded scale of 20 
and 30 per cent in that State. The announce- 
ment created a furor in fire insurance executive 
circles and the Home was denounced on every 
side. A special meeting of the Eastern Under- 
writers had been called for Tuesday of this 
week to further consider the question and take 
definite action, and it was the opinion of every 
executive that the Home Insurance Company 
acted in undue haste in not awaiting the result 
of that meeting before taking separate action. 
Feeling against the company ran unusually 
high. The Buffalo Insurance Company has also 
announced a scale of graded commissions plus 
a contingent. 

The meeting of the Eastern Underwriters As- 
sociation was called at one o'clock yesterday 
and continued until shortly after six in the eve- 
ning. Voting was done on a number of propo- 
sitions but no decision was reached and the 
meeting. was adjourned until Wednesday morn- 
ing, when a renewed effort to get a decision was 
to be made. The proposal to establish a graded 
scale of 15, 20 and 30 per cent won considerable 
support but could not secure the necessary 80 
per cent. A scale of 15 and 25 per cent was 
also rejected as was a proposal that the As- 
sociation give up jurisdiction over New Jersey. 








bert T. Amsden, Terminal Building, Rochester, 

(b) The Automobile Certificate—opened by 
Albert Dodge, Marine Trust Building, Buffalo. 

Committee on Agents and Brokers Qualifica- 
tion—E. Paul Schaefer, Mt. Kisco, N. Y., 
chairman, Gilbert T. Amsden, Terminal Build- 
ing, Rochester, N. Y., acting chairman. 

Committee on Co-operation With Civic Or- 
ganizations.—Albert Dodge, 930 Marine Trust 
Building, Buffalo, N. Y., chairman. 

Committee on Agency Service—William J. 
Farber, Hills Building, Syracuse, N. Y., chair- 
man. 

Committee on Farm Underwriting.—A. C. 
Wallace, Goshen, N. Y., chairman. 

Other speakers at the business sessions will 
include L. L. Saunders, executive secretary, In- 
surance Federation of New York State and it 
is hoped to have Thomas C. Moffatt, Newark, 
N. J., past president of the National Associa- 
tion, and Roland B. Woodward, Rochester, N. 
Y., secretary, Rochester Chamber of Commerce. 

It is expected that Superintendent James A. 
Beha of the New York Insurance Department 
will be one of the speakers at the annual banquet. 
Other speakers will be Charles M. Cartwright, 
Chicago, managing editor, National Under- 
writer, and one yet to be announced. 
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FIREMAN’S. FUND APPOINTMENT 
Clinton W. Elwell Made General Agent for 
New Jersey and Pennsylvania 

Manager Charles C. Hannah of the Eastern 
department of the Fireman’s Fund Insurance 
Company announces the appointment, effective 
June 1, of Clinton W. Elwell, as general agent 
at the Boston office, in charge of the New Jer- 
sey and Pennsylvania fire business of the Fire- 
man’s Fund. group of ‘companies. 

Born at Exeter, N. H., in:1889,; the son of 
a former Insuranee Commissioner of the State 
of New Hampshire, Mr. Elwell received his 
education at Phillips) Exeter Academy, Dart- 
mouth and Harvard School of Business Ad- 
ministration, following which:he entered the 





Ciinton W. ELWELL 


insurance business with the well-known Boston 
office of Field & Cowles. 

Later he established a general agency for 
the State of New Hampshire for the Commer- 
cial Union Assurance Company, following which 
he became special agent for the same company 
for Maine and New Hampshire, subsequently 
being transferred to the Southern New Eng- 
land field. 

For the last three years he has been in charge 
of the service office and field operations for the 
Springfield Fire and Marine Insurance Com- 
pany for Eastern Massachusetts and Rhode 
Island, with headquarters at Boston. 

He was for four years a member of the exec- 
utive committee of the New England Insurance 
Exchange, serving one year as chairman and, 
in addition to his other activities, has for some- 
time conducted the insurance course at Boston 
University. 

Mr. Elwell by training, experience and per- 
sonality is particularly well qualified capably to 
discharge the duties of his new position. 


Approve Stock Dividend 

At a meeting of the stockholders of the United 
States Fire Insurance Company held on Mon- 
day of this week, the proposal to increase the 
capital of the company from $2,000,000 to $4,- 
000,000 by a stock dividend, was approved 
unanimously. The proposal to change the par 
value of the stock from $20 to $10 was also 
approved. 
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VALUABLE FIRE INSURANCE COURSE 








Sunderlin’s Lectures 


ON THE 


Fire Insurance Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


As " of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 
agents; insurance brokers, lawyers and the public. 

By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 

standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 
handling of their business. 


25 OF THE SERIES OF 40 LECTURES NOW READY EMBRACE THE FOLLOWING TITLES: 


1—The Policy Contract—General 13—Premiums 

2—Insurable Interest 14—Fire Prevention 

3—Public Relations 15—Waiver and Estoppel 

4—State Regulation or The Police Power 16—Coverage 

5—Cooperation and State Supervision 17—Misrepresentations 
6—Co-Insurance 18—Warranties 

7—Valued Policies ; . 19—Matters Voiding Policy 
iyi the Fire Insurance Busi- 20—Matters Suspending Insurance 


21—Chattel Mortgage Clause 


3 ye arene and Operation of the Policy 22--Fall of Building Clause 
10—The Fire Insurance Rate 23—Negligence 

11—Fire Insurance Reserve 24—Cancellation 
12—Agency and Brokerage 34—Mortgagee Interests 


LECTURES STILL TO BE PUBLISHED 


Risks and Causes of Losses Insurer’s Liability 
Duty of Insured in Case of Loss Earthquake Clauses 
Ascertainment and Amount of Loss 


Use and O —Profits and C is- 
Options of the Company in Case of Loss po Ronan ae gion Panes Ay — 


Apportionment of Loss 


Floati ] 
ene-Aieen AethinCenillladene ly ta oating, Excess and General Cover Contracts 


praisal or Examination Miscellaneous Forms 
Adjustments Endorsements 
Subrogation Reinsurance 


25 of the lectures have already been delivered and printed in pamphlet form, and the 15 others are 
to be delivered at regular and short intervals. 


PRICES 
Single copy of one lecture, $1.00 Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 
CHICAGO Sole Selling Agents NEW YORK 
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NEW YORK FEDERATION 
MEETING 





Fourteenth Annual Convention Held 
in Schenectady 





DAVID A. TERBUSH ELECTED 
PRESIDENT 





Inimical Legislation and Encroachment of 
Auto Clubs Were Chief Topics 
By Loucuton T. SmitTH 

ScuEenectaby, N. Y., May 12.—The curtail- 
ing of the operations of automobile clubs in the 
insurance business, the work opposing unfayor- 
able State and national legislation and the drive 
for increase in membership of the Insurance 
Federation of New York State were the chief 
subjects brought up by the retiring president, 
Frederic G. Noxel, of Buffalo, in his review of 
the activities of that organization during the 
past year at the fourteenth annual convention 
held here yesterday and to-day at the Hotel Van 
Curler. 

John S. Turn, chairman of the executive 
committee, pointed out the necessity for in- 
creased revenue for the Federation if the plans 
under way were to be continued. He explained 
that, prior to 1927, the annual expenses were 
from $11,000 to $12,000 but that the work of 
opposing the automobile clubs had increased 
these expenses about 50 per cent. He urged 
increases all along the line in dues, contribu- 
tions and in members to meet this increased ex- 
pense. 

A. Clarence Hegeman, the National Coun- 
cillor of the United States Chamber of Com- 
merce, reported on the results of a2 meeting of 
the insurance department of that body in Wash- 
ington on May 7. His report referred particu- 
larly to the “Longshoremen’s and Harbor 
Workers’ Compensation Act,” known as the 
Blaine-Underhill Amendment. Mr. Hegeman’s 
report is summarized elsewhere in these 
columns. 

Leonard L. Saunders, secretary of the New 
York Federation, read a very comprehensive re- 
port of the work of his organization during the 
past twelve months. He stated that while many 
bills had been proposed carrying provisions for 
State funds, all had been opposed successfully. 
He cited several cases where the personal efforts 
ot individual members had thwarted unfavor- 
able legislation and also attempts of automobile 
clubs to enter the insurance business. 


ELECTION OF OFFICERS 

The following officers were elected for the 
coming year: President, David A. Terbush of 
Schenectady ; vice-president, Frank P. Tucker 
of Albany; vice-president, Frank L. Gardner 
of Poughkeepsie; vice-president, A. C. Hege- 
man of New York; secretary, Leonard J. Saun- 
ders of Albany; treasurer, Alexander J. Young 
f Albany. 


BANQuET Fripay NIGHT 

All day Friday was devoted to golf, the an- 
nual banquet being held that night. 

Following songs by one of the broadcasters 
of the Schenectady radio station WGY, the 
mayor of the city, Henry C. Fagel, gave a short 
address of welcome to which President Frederic 
C. Noxel responded. 

Mr. Noxel then introduced Honorable 
Charles W. Merriam, member of the assembly, 
Schenectady, who spoke on “Insurance Legisla- 
tion.” He expressed admiration for the way 
the Insurance Federation protected the inter- 
ests of the insurance agents and stated that the 
legislators were, on the whole, honest sincere 
men desirous of giving every opportunity to 
all to present their sides of any case. 

The subject “Why the Federation” was very 
ably presented by David Van Schaack, director, 
Bureau of- Accident Prevention of the /£tna 
Life Insurance Company and affiliated com- 
panies. He pointed out that the function of the 
Federation was not only to watch legislation 
but to keep the public informed on insurance 
matters as they were vitally interested in every 
form of insurance coverage. His address is 
summarized on page 23. 

At the close of the banquet the golf prizes 
were distributed as follows: 

First Event—36 hole medal play, low gross 
—first prize, Silver Candlesticks, donated by 
Richard Dening, vice-president, American 
Surety Company. Won by William Patten. Sec- 
ond prize, smoking set. Won by M. Fitzpat- 
rick of Albany. : 

Second Event.—36 hole play. low net—first 
prize, six silver cups, donated by E. A. St. John, 
president, National Surety Company. Won by 
J. C. McDonough of Albany. 

(Concluded on page 25) 





Ten Leaders in Auto Property Dam- 
age Insurance for the Year 1927 
—Compiled by The Spectator * 


Net 
Name and Location Premiums 
of Company Received 
Travelers Indem., Hartford... $5,681,773 
Etna Cas. & Surety, Hartford 4,028,859 
U. S. Fidelity & Guar., Balto.. 2,707,311 
Hartford Accident and Indem- 
fiity, Platkiord. .ic..<%50< 2 2,443,960 
Fidelity & Cas., New York.... 2,245,267 
Maryland Casualty, Baltimore . 2,160,153 
General Accident, Fire and 
Life, Philadelphia ......... 2,117,231 
Employers Liability, Boston.. 2,015,305 
Globe Indemnity, Newark.... 1,905,855 
Standard Accident, Detroit... 1,453,232 
etal 2s ee eK as $26,758,946 


The ten leaders in auto property dam- 
age insurance in 1926 had net auto prop- 
erty damage premiums of $25,784,173, so 
that the increase in 1827 amounted to 
$974,773. 











LIBERTY LIFE SELLS AC- 
CIDENT AND HEALTH LINES 





General Accident, Fire and Life Takes 
Over Entire Department 





$217,000 INCOME INVOLVED 





B. P. Scott to Handle Middle West Branch 
of Philadelphia Company 

Topeka, Kans., May 11.—The accident and 
health department of the Liberty Life Insur- 
ance of Topeka has been sold to the General 
Accident, Fire and Life Assurance Corpora- 
tion, Ltd., of Philadelphia, it was announced 
here to-day. 

The Liberty Life officials stated that the sale 
was made in order that the company could 
devote its entire time to life insurance. Under 
the terms of the sale, the accident and health 
policyholders of the Liberty Life will be able to 
continue their policies with the General Acci- 
dent. 

B. P. Scott, former third vice-president of 
Liberty Life in charge of the accident depart- 
ment, has become associated with the General 
Accident and will handle the Middle West 
branch office, which will be located in Topeka. 

The income of the Liberty Life’s accident 
and health department was over $217,000 in 
1927. 


BECOMES SECRETARY OF PHOENIX 
INDEMNITY 


W. S. Cooper Elected to Succeed R. S. 
Choate, Resigned 


W. S. Cooper has been elected secretary of 
the Phoenix Indemnity Company, New York, 
to fill the vacancy caused by the resignation of 
R. S. Choate. 

Secretary. Cooper started in the insurance 
business with the’ Fidelity and Casualty Com- 
pany in 1909 and among the posts he has held 
have been those of chief liability underwriter 
at the Newark office of the United States Fidel- 
ity’and Guaranty; branch superintendent in the 
automobile depattment of the Actna Life and 
affiliated companies; and automobile under- 
writer at the home office of the United States 
Casualty. 

Mr. Cooper joined the Phoenix Indemnity in 
April of last year as superintendent of the auto- 
mobile department. 


Benjamin W. Smith Heads Bank Bond Sec- 
tion of Maryland Casualty 


F. Highlands Burns, president of the Mary- 
land Casualty Company, Baltimore, has an- 


nounced the promotion of Benjamin W. Smith 
to be superintendent of the bank bond section 
in the fidelity department at the home office 
of the company. 
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DEATH OF JOSEPH HOOKER 
WOODWARD 


Senior Member of Woodward, Fon- 
diller & Ryan Succumbs to 
Pneumonia 








WAS NOTED CONSULTING ACTUARY 





Insurance Career Began in 1904—Funeral 
Services at Hartford Today 

Joseph Hooker Woodward, senior member 
of the New York consulting actuarial firm of 

Woodward, Fondiller & Ryan, died of pneu- 
monia at the French hospital in that city on 
Tuesday morning, this week. Death followed 
a very brief illness coming after a throat in- 
fection from which he had apparently recovered. 
Mr. Woodward is survived by his widow and 
by a son and three daughters. The son is a 
student at Yale University and the daughters 
are students respectively at Vassar, Bryn Mawr 
and Smith colleges. The funeral will be held 
this afternoon from the Memorial Temple at 
Cedar Hills Cemetery, Hartford, Conn. 

Mr. Woodward, who was one of the most 
eminent actuaries in the United States, was 
born at Hartford in 1882 and was graduated 
from Yale with a Ph.B. in 1903, subsequently 
spending a short time in the study of law at 
Harvard. He joined the Travelers Insurance 
Company in 1904 and, in 1906, became actuary 
of the Connecticut Insurance Department. From 
1908 to 1914 he was actuary of the New York 
Insurance Department and then became actu- 
ary of the New York State Industrial Com- 
mission. From 1918 to 1920 he was associate 
actuary of the Guardian Life and then became 
assistant actuary of the Equitable Life Assur- 
ance Society, remaining in that post until 1922 
when he was one of the founders of the present 
firm of Woodward, Fondiller & Ryan. During 
the war period he was a consultant with respect 
to war risk insurance and was a member of the 
insurance advisory committee of the American 
Red Cross. 

Mr. Woodward was a Fellow and past-presi- 
dent of the Casualty Actuarial Society and was 
a Fellow of the American Institute of Actuaries 
and the Actuarial Society of America. His 
social activities included membership in the Uni- 
versity, Yale and Bankers clubs. 


Vice-President Franklin D. Roosevelt of 
Fidelity and Deposit on Trip Through 
West 

Franklin D. Roosevelt, vice-president of the 
Fidelity and Deposit Company, Baltimore, left 
with President Charles R. Miller, Vice-Presi- 
dent George L. Radcliffe and Vice-President E. 
R. Nuttle, this week for an extended business 
trip through the Middle West. 

The party will visit the branch offices of the 
Fidelity and Deposit at Detroit, Chicago, Mil- 
waukee, St. Louis, Indianapolis and Louisville 
before returning East. 

Mr. Roosevelt will be at the Democratic Na- 
tional Convention at Houston in June. At the 
last Democratic Convention Mr. Roosevelt 
nominated Al. Smith for the presidency. 


P. H. ROGERS MADE MANAGER 
Succeeds John Patterson as Accident and 
Health Leader of Massachusetts 
Bonding 

P. H. Rogers, first assistant manager of the 
accident and health department at the home of- 
fice of the Massachusetts Bonding and Insur- 
ance Company at Boston, has been appointed 
manager of the division succeeding John Patter- 
son, who has resigned. 

Manager Rogers has been connected with the 
accident and health department of the Massa- 
chusetts Bonding for the past nine years and is 
thoroughly familiar with every phase of the 
company’s work in this respect, having had ex- 


perience not only at the home office but through- 
out the field. 

| Service that 

| is Winning 
Enduring Friends 

















Agents Call It 
Their Company 

















The following is quoted 
from an unsolicited let- 
ter from one of our 
agents of long experi- 
ence: 


ee 


. .. the main thing 
which I wish to ex- 
press is your prompt 
handling of corres- 
pondenceand policies 
that necessarily have 
to be written at the 
Home Office. I have 
never had as prompt 
service from any fire 
or casualty company 
that I have ever re- 
presented.” 
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“LICENSED MURDER’’ 
IN OHIO 





Judge Robert S. Marx Flays Unquali. 
fied Motorists 





INSISTS ON EXAMINATIONS FOR 
DRIVERS 





Legal Light Also Advocates Compulsory 
Funds to Pay Liability Claims 

CINCINNATI, Oxnio, May 15.—“ ‘Licensed 
murders’ kill more persons in Ohio every year 
than do industrial accidents,” said Robert S, 
Marx, former Cincinnati Superior Court Judge, 
when advocating compulsory automobile insur- 
ance in an address at the Cincinnati Chamber 
of Commerce last week. Judge Marx defined 
“licensed murders” as the deaths resulting from 
the driving of automobiles by the partly blind, 
deaf, insane and intoxicated. 

“Without any responsibility, either civic or 
criminal, thousands of persons who are physi- 
cally or mentally handicapped are daily driving 
cars,” Judge Marx continued, “yet there are no 
drivers’ examinations in Ohio. Nobody knows 
whether the drivers are 9 years old or 90, 
whether they have just escaped from a guard- 
ing institution or should be there. 

“The answer is to compel every person who 
wants to drive to get a license, as is done in 
New York, Massachusetts, Connecticut, Califor- 
nia and Pennsylvania, and compel him to carry 
insurance. 

“If every auto owner in Ohio were obliged 
to pay a $20 a year insurance premium, which 
is half of what those who are now insured pay, 
a fund of $28,000,000 would be provided to pay 
for deaths and injuries, leaving a large surplus 
in reserve. This would provide enough to pay 
$6500 for every death and $4 a day during dis- 
ability.” 


Against Group Auto Coverage 
(Concluded from page 3) 


of writing insurance which will permit a mem- 
ber of an automobile club to obtain automobile 
insurance at a rate less than that required to 
be paid by an owner of another automobile, 
resident in the same locality and subject to the 
same risks, who is not a member of the club, 
can be free from discrimination. 

We are not to be understood as holding that 
discrimination prohibits reasonable and proper 
classification. Classification of rates according 
to the nature of the risk is well known in other 
lines of insurance. If, however, a classificatior 
is to be recognized, the rate applicable to the 
class must be applied to individuals as well as 
to members of a designated organization or 
group who are able to qualify and come within 
the classification. The basis for such classi- 
fication will, of necessity, be established accord- 
ing to principles well known in the insurance 
world and applied in other classes of insurance, 
with such modifications as may be necessary to 
fit them to automobile insurance. 

We are, therefore, of the opinion that the 
practice of writing automobile insurance to 
members of a group at rates less than those 
charged to individuals not members of the 
group is discriminatory and illegal. 

Nothing contained in this opinion is to be 
construed as an expression of opinion legaliz- 
ing what is termed “group insurance” as applied 
to any form of casualty insurance. 
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“CRIMINAL RECEIVERS IN 
THE UNITED STATES ”’ 


Book of That Title, Just Published, Is 
Remarkable Work 








ACTIVITIES OF THE “FENCE” 
DESCRIBED 





Volume Is One of Most Interesting and In- 
formative Crime Studies of Recent 
Years 

The remarkable and far-reaching survey of 
the activities of “Criminal Receivers in the 
United States,” which was sponsored and 
largely carried out by the Association of Grand 
Jurors of New York County through its prison 
committee under the chairmanship of Robert 
Appleton, has been published in a book of that 
title. Recent legal action taken in New York, 
New Jersey and other States to curb the opera- 
tions of criminal receivers of stolen goods and 
punish offenders owes its inception and support 
to the work of the Grand Jurors Association 
in preparing the data and presenting the facts 
now included in the book. Originally submitted 
inthe form of a report to the New York State 
Crime Commission, National Crime Commis- 
sion, Chamber of Commerce of the United 
States and Association of Casualty and Surety 
Executives -as well as other bodies, the mate- 
rial contained in the book now published has 
been brought up to date and includes a preface 
by Thomas S. Rice of the statutory crime com- 
mission of New York. 

An enormous amount of information instruc- 
tive, interesting and valuable to civic authori- 
ties, attorneys, legislators, insurance men and 


| students of crime and its punishment is embraced 


in the book “Criminal Receivers in the United 
States.” Laws of the several States are 
examined and reviewed and suggestions for im- 
Methods used by the re- 
ceivers of stolen goods are detailed and ex- 
The 
importance to business and to public welfare of 
stamping out the “fence” is clearly shown and 
statistics are given which indicate the extent of 
losses now suffered because the criminal receiver 
Mt stolen goods is a “source of organized crime 
and creator of criminals.” 

Robert Appleton, president of the Associa- 
tion of Grand Jurors of New York County, in 
discussing the book, says: 

Not so long ago the silk, jewelry, fur and 
dry goods trades, credit and insurance execu- 
tives, manufacturers and shippers, considered 
their own particular fraud and crime problems 
peculiar to themselves. But arguments are pre- 
sented herein to show that the same underlying 
principles apply to them all. This book presents 
a comprehensive view of the relation of dis- 
honest business to organized crime and vice 
versa 

This volume is a compilation of facts and 


F tational suggestions relating to the dishonest 
» Ouying and selling of merchandise or things of 


value, but it omits crime having to do with for- 
gery and embezzlement, etc., which involves 
currency, stocks, bonds and checks, etc. It is 
a reference manual which attempts to digest, 
balance, and summarize the practical experi- 


F ence on this subject of many and varied experi- 


enced authorities, as set forth on pages 5, 6 
and 7, 


, operating methods of the fence; 


Continuing his statement regarding the book 
“Criminal Receivers in the United States,” Mr. 
Appleton describes its contents as follows: 

The table of contents which follows the pref- 
ace, is cross-indexed as to pages and paragraphs. 
It is arranged under six parts, carefully classi- 
fied, after an introduction into, (1) Cost of 
the fence to the nation; (2) Organization and 
(3) Inade- 
quacies of existing laws favoring the fence; 
(4) Ancient and modern laws and practices 
which tend to defeat the fence when applied; 
(5) Findings with suggestions for remedial 
legislation—summary of findings—recommenda- 
tions—conclusion; (6) Police audits of fence 
traffic for 1927 and the 1928 New York fence 
laws on page 92. 

There are also 11 appendices, pages 93 to 137, 
which include (a) digest of fence laws of 
States and Territories in the United States; (b) 
Illinois Transient Vender Law: (c) Laws 
affecting and punishments imposed upon auc- 
tioneers, pawnbrokers, second-hand property 
and junk dealers in New York city; (d) Cer- 
tain auctioneer laws in this city not properly 
enforced; (e) Law _ prohibiting frdudulent 
financial statements; (f) United States Law 
regulating selling through mails; (g) Law pro- 
hibiting stock swindling; (h) Bonding transfer 
silver stamping laws; (i) Underlying principle 
of law forbidding untrue and misleading ad- 
vertisements; (j) The fence 200 years ago. 

“Criminal Receivers in the United States” is 
published by G. P. Putnam’s Sons and may be 
obtained -at the cost price of $1.50 per copy 
through The Spectator Company. THE SpEc- 
TATOR assisted in the preparation of the original 
report upon which the book is based and refer- 
ence to this paper’s insurance activities is con- 
tained in the volume which comprises about 150 


pages. 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





Statement as of 
December 31, 1927 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets....... $8,857,801 
Cina T5  s 1,200,000 
IR See riieicd.«neso% 1,409,037 


Fifteen Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 

Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 

Credit Insurance 


Let the Southern Serve You 














COMPROMISE IN DISTRICT 
OF COLUMBIA 





Blaine-Underhill Compensation Meas- 
‘ture Is Meeting Approval 





BILL HAS ALREADY PASSED SENATE 





Monopolistic State Fund Scheme Probably 
Beaten 


[By a StarF CorrESPONDENT] 


ScHENEcTADy, N. Y., May 14—A. Clarence 
Hegeman, national councillor of the United 
States Chamber of Commerce, addressed the 
annual meeting of the Insurance Federation of 
the State of New York at the Van Curler hotel, 
here last week and described the Blaine-Under- 
hill amendment covering workmen’s compensa- 
tion insurance in the District of Columbia with 
special emphasis on longshoremen’s and harbor 
workers’ coverage. The Blaine-Underhill bill 
is a compromise measure, which grew out of 
the controversy between adherents of the Fitz- 
gerald and Underhill proposals, and does away 
with the monopolistic State fund scheme which 
was so objectionable a part of the Fitzgerald 
bill. 

Mr. Hegeman, who was elected vice-president 
of the New York Federation at the meeting, 
pointed out that there was little opposition to 
the new compromise measure and that it has 
already passed the Senate. Explaining the pres- 
ent status of the bill, Mr. Hegeman said: 

The Blaine-Underhill compromise measure, 
which approves the Longshoremen’s and Harbor 
Workers Compensation Act for the District of 
Columbia, has been passed by the Senate and 
reported favorably by the House District of 
Columbia committee. It is now on the House 
calendar for consideration at the next district 
day which will probably be held either the end 
of this or the beginning of next week. I un- 
derstand that there is practically no opposition 
to this measure and its passage seems assured. 
There is no doubt that it will meet with the 
President’s approval, and, therefore, it looks as 
though the long fight to secure a suitable work- 
men’s compensation law for the District of Co- 
lumbia, without a State fund feature, will soon 
be a thing of the past. 


TO HAVE NEW HOME 
Commonwealth Casualty Buys Fine Site 
in Philadelphia 
The Commonwealth Casualty Company of 
Philadelphia, according to Vice-President and 
General Manager E. W. Cook, has purchased for 
its home-office quarters the property formerly 
owned and occupied by the Real Estate Title 
and Trust Company at 523 to 527 Chestnut 
street, Philadelphia. Architects are at work on 
plans for alterations, which will be made as 

promptly as possible. 

The constantly increasing business of the 
Commonwealth Casualty Company has caused 
the present quarters at 210-212 South Fifth 
street to become far from adequate. To con- 
tinue to carry on the progressive policy adopted 
years ago by the management new and larger 
quarters were necessary. The company is to 
be congratulated upon its splendid selection of 
its new home, just across the street from In- 
dependence Hall. 
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The continual drain- 
ing of Ireland’s peas- 
antry by landlords gave 
Erin its poverty. 


When you send your 
premiums to Financial 
Centers it hurts the 
home town. Represent 
a company which has 
you bank locally and 
makes its investments 
in theterritory it serves. 
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ET no man be ashamed of his con- | ventions, adequate literature, and 
nection with insurance which ne plans and aids, in growing 
renders society such immeasurable serv- | year by year with the ever in- 
ice. Let him be proud, We of The Lin- | creasing quotas set with the sure 
coln National Life Insurance Company | development and growth of each 


are proud of our field and of our strong | man. 
company. The strength of Lincoln Na- 
tional is as the strength of steel. It | The tools of the LNL field men are keen 
includes not only its history of contin- } and carefully fitted to their well trained 
uous successful management from the | hands. Special policies are built for the 
beginning, its splendid policy offerings, | needs of fathers who want to guarantee 
its peerless agency spirit, but also an- | the education of their children, for those 


other which might well be stressed. who would amass a competence, for 

those who would budget and live on their 
Among its strong points Lincoln Na- resources, for those with special needs 
tional might well emphasize its superb | 07 special risks—mortgages or business 
equipment and methods for unusual | hazards {to protect, responsibilities of 
service, Its beautiful home office family protection to shoulder, and many 
building has been called one of the | @ other, 


most efficient in the land. In it is 
housed every advanced device that | LNL men carry the story of the 
might be conceived almost, that is | blessings of insurance over all 
available anywhere for the promptest | parts of the land—-from Canada to 


dispatch of work for agent and policy- | Mexico, from coast to coast. Take 
holder. LNL prides itself on the ex- | Washington in the great North- 
ceptional service which its equip- | west for example. Lincoln Life 
ment, methods and trained staff make | men there, too, are pushing on 
possible. with true pioneer spirit, extending 


the service of their great aggres- 
Just as it aims at superior service, | sive, progressive company, and 
does its agency torce rise to the | welcoming to their fellowship and 
occasion ,responding to the stim- | a share of their great rewards re- 
ulation of aggressive, friendly | cruits who can measure up to 
leadership, exhilarating contests, | LNL standards of service, aggres- 
magnificent clubs, satisfying con- | siveness and strength. 





The LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Ft. Wayne, Indiana 


Insurance in Force More than 520 Millions 


a ) | 











ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 


Any natural death ........................ 5,000 
Any accidental death ..................... 10,000 
Certain accidental death ................. 15,000 
Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United Life 
“Policy You Can Sell.” 


There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord, 
New Hampshire INQUIRE! 
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CALLS INSURANCE VITAL 
TO NATION 


David Van Schaack Says It Bulwarks 
Social Structure 








CITES PUBLIC INTEREST IN THE 
BUSINESS 





Efforts to Prevent Unjust Taxation Favor 
Policyholders as Well as Companies 


Insurance is woven so thoroughly into the 
fabric of our social life that everyone, whether 
he knows it or not, has a vital concern in its 
welfare, declared David Van Schaack, director 
of the bureau of inspection and accident pre- 
vention of the Attna Life Insurance Company, 
of Hartford, in an address on “Why the Federa- 
tion?” at the meeting of the Insurance Federa- 
tion of New York at Schenectady. Mr. Van 
Schaack is a member of the advisory commit- 
tee of the Insurance Federation of America, 
Inc. 

“If the need for insurance in one or more 
of its forms were not practically universal,” 
Mr. Van Schaack said, “the insurance business 
would never have grown to its present propor- 
tions. It is one of the largest of all our busi- 
nesses; One whose premium volume in 1926 
amounted to four and one-fifth billions of dol- 
lars, more than the entire cost of our national 
government; a business whose assets, running 
considerably into billions, furnish another bul- 
wark of our social structure. 

“It is an undoubted fact,” the speaker de- 
clared, “that when insurance men _ endeavor, 
through their federations, to prevent the enact- 
ment of legislation which is unjust to the insur- 
ance business, they are trying to protect their 
interests, yet these interests are bound up so 
inseparably with those of all the rest of society, 
that the public is just as much concerned in 
them as are the insurance men themselves. 

“Take for example the matter of taxes upon 
insurance premiums. These taxes were orig- 
inally designed to defray the actual cost of 
supervision of the insurance business by the 
State in the interest of policyholders. They 
have now become principally a means of rais- 
ing general revenue. In 1926, less than four 
cents of each dollar raised by such taxes was 
required for the cost of supervision by the 
States, while more than ninety-six cents went 
into the general revenue fund, for which the 
citizens of the States had already been taxed, 
although general State functions have no special 
and peculiar relationship to insurance policy- 
holders. Premium taxes are hidden as it were 
in the premiums, and the insurance companies 
made tax collectors. Taxes thus imposed are 
easily collected, and are “painless” in a way 
because generally they are unknown to the 
policyholders, but they are just as real, never- 
theless, as if they were direct taxes. Indirect 
taxes, moreover, are usually imposed upon 
luxuries; but insurance is not a luxury, it is 
a virtual necessary. And in view of insurance 
being a necessity, premium taxes bear most 
heavily upon the prudence and thrift of people 
of at least no more than moderate means. 
“Not only are premium taxes upon insurance 


general, but there is an increasingly noticeable 
tendency towards efforts to raise their rates in 
order to take care of general State needs or 
fancied needs.” 


BLAINE-JOHNSON BILL PASSED 
Longshoremen’s Act Extended to District 
of Columbia 
Wasurincton, D. C., May 15—Compulsory 
insurance for employees in the District of Co- 
lumbia will go into effect July 1 as a result of 
the action of the House in passing on May 15 
the Blaine-Johnson measure extending the pro- 
visions of the Longshoremen’s Act to the Dis- 

trict, passed by the Senate April 20. 
Opponents of the State fund proposed in the 
legislation introduced by Representative Fitz- 
gerald of Ohio, which has been before Congress 
for several years, led by Representative Under- 
hill of Massachusetts, won their fight against 
a government monopoly of the insurance, the 
Longshoremen’s Act permitting employers to 
place their insurance with private companies. 
There was no discussion of the legislation 
prior to its adoption by the House, nor was 
any opposition offered when a vote was taken. 


Workmen’s Compensation in Quebec 

Toronto, Can., May 14.—The main problem 
under the new system of workmen's compen- 
sation insurance in Quebec, which goes into 
effect on September 1, appears to be that of 
getting coverage. V. Evan Gray, chairman and 
counsel of the Canadian Casualty Underwriters 
Association, points out that the former situa- 
tion is now reversed. Some companies do not 
want certain types of risk which under the new 
law must be covered, and apparently a rate, 
which would be adequate from their point of 
view, would be impracticable. 

One of the choices open to manufacturers is 
that of self-insurance, by depositing surety with 
the government and meeting certain other regu- 
lations. There is little sign of any disposition 
on the part of manufacturers to do this. 


CASUALTY ACTUARIES TO MEET IN 
PHILADELPHIA 
Speakers at Semi-Annual Gathering In- 
clude Professor S. S. Huebner and 
Edson S. Lott 

The semi-annual meeting of the Casualty Ac- 
tuarial Society will be held in the Benjamin 
Franklin hotel, Philadelphia, on Friday, May 
25, according to an announcement just made 
by Richard Fondiller, secretary and treasurer 
of the organization. 

Topics on the program include the -follow- 
ing: “Should Interest Earnings on Reserves 
Be Recognized in Casualty Rate-Making (With 
Particular Reference to Compensation)”; “The 
Life Indemnity Clause in Personal Accident 
Policies”; “Can Insurance Help the Unemploy- 
ment Situation’; and “Shall Schedule Rating 
Be Continued in Workmen’s Compensation.” 

There will be a luncheon session. at the com- 
ing meeting and among those who have accepted 
invitations to address the members are Pro- 
fessor S. S. Huebner and Edson S. Lott. 


Standard. Accident Enlarging Branch-Office 
Service 

The Standard Accident Insurance Company 
of Detroit has enlarged its Cincinnati branch 
office and has established a new branch office in 
Hartford, Conn. The company has also ap- 
pointed a new branch office manager and asso- 
ciate manager in its Indianapolis office. 

The new Cincinnati office is operated as a 
regular reccording branch office of the company. 
It is under the management of George H. Tow. 
Hale White has been appointed associate man- 
ager. 

The new Connecticut branch office is under 
the management of Cyrus C. Washburn. At 
present the office operates as a service unit 
acting under the direction of the home office. 

J. Harvey Wheeler has been appointed man- 
old stand. He further stated that the officers 
hotel and will award prizes for the golf tourna- 
ment. 








Exc 


CAPITAL 
SURPLUS . 


84 William St. 


THE | 


INSURANCE COMPANY | 
OF AMERICA 
| 


JAMES GIBBS, President 


CASUALTY AND SURETY REINSURANCE 
AND EXCESS COVERS 


EXECUTIVE OFFICES 


Telephone, Beekman 0890 


ES S 


ee 
1,112,511 


New York City 


















































































Casualty, Surety, etc. THE SPECTATOR Thursday 
F North River Ins. Co. 
INSURANCE STOCKS ie ee  *e 63 Arthur Atkins & Co., N. ¥......-++. 390 400 

All Bids and Quotations Subject to Con- Arthur Atkins & Co., *. _ 61 65 Came 4 Sanger, N. Se agerarceeess Pood “gas 

a Globe & Rutgers enry olston & N.Y. cece 95 
firmation urtis & Sanger, N. Y.....-..eeeee: 2900 3000 i x Pire ——,, - ‘ 
: : McClure, oS eee 2950 ipple 0., Newark......... 2 
The following quotations, as of May 15, pre ana Fwy Co. N.¥.. 0.22.22 2880 2980 Philadelphia National Fire _ pr 

1928, are from reliable houses, and if any of Great American Ins. £, x, ‘ pa om gue ine ood & Co., Phila......... 29 

our readers are interested in stocks not appear- aches, fous & i Co, ) sa 59 Morley, Wood & Co., Phila........ — 32 

. . 1 he R h B {T EEE ts. i eee 59 60 Republic Fire Pittsburg 

ing in this list, the Research Bureau of THE Achar Athden & a. eae 59 61 efter G. Rolston & Co, N.Y F es “ie 47 49 

i : Guardian Fire Assn. ag new stock curity Ins of New Haven (ex rights 
SPEcTATOR will endeavor to supply = _ * ‘tary G. Baan & Oe cc yok) es 182 McClure, Jones & Co., N. Y......... 152-150 
i er Hanover Fire (new stock) Arthur Atkins & Co, ~ Weccvcvccee 153 160 

Alliance Fire 86 88 Arthur Atkins & Co., N. Y....... sean 7 ee 97 St. Paul F. & M, ae 
Morley, Wood & Co., Phila......... Curtis & Sanger, N. Y.........eeeee 94 97 McKinley & Co., N.Y... ...seee00e 230 240 

American Alliance “ Halifax Fire McClure, Jones & ed N.Y.. -. 220 230 
Arthur Atkins & - (Se Se pa Morley, Wood & Co., Phila........ 82 84 Stuyvesant’ 

Curtis & Sanger. N .¥ teste serereeee 4 "700 Perez F. Huff & Co., N. Y..... 80 85 Arthur Atkins & Co., N. Y........+. 318 328 

oer ony: ae TE Wisetcaccs 6 LA oy ag Co., Newark. - - 78 83 ont Jones & Co., N.Y....... ee 325 
q I if 

Henry G. Rolston & Co., N.¥...... 80 83 arthur Atkins a ae 74 77 Lewis & Co., Hartford.............. 1990 2010 

American Phenix *Home be ortation Insurance 
W. W. Townsend & Co., N. Y....... 54 584 McKinley & Co., N. ¥.......60- 660 670 ge a COIN Y cccics ace 50 52 

American Insurance Co. cof ie - a7 McClure, Jones & (xd 660 670 u's S. & 

Arthur Atkins & Co., N. Y.......... a aoa Henry G. Rolston & “aN 650 665 Custis & = 1 eye 440 450 

pag te Rae Newark, N. Jeccscece ths 7 Hudson Cas. Ins. Co. aa, Jones & Co., N. Y........ . 440 450 

MeClure, Jones & Co, NOY 36.37 nash * oe headed aaa s SS See 490 505 
» SOMES MW UO., NN. KX iccccccc 36 3614 Importers and Exporters M "Ch MBSE, IN. FZ vccccceaccecece 

J. S. Rippel & Co., Newark......... 38 3632 Arthur Atkins & Co., N. Y.. . 106 109 cClure, Jones & Co., N. Y......... 490 500 

L, A. Hollander & Co., Newark... . - Curtis & Sanger, N.¥..... 0000.00 106 109 Universal Ins. Co. 

Bankers & Ship 560 McClure, Jones & Co., N. Y........ 106 111 Arthur Atkins & Co., ~ Mievecsecscs 87 90 
McKinley & Co., N. VY... ...-eee0e0 Independence Indemnity | (aew stock) McClure, Jones & Co., N. Y......... 86 90 
Arthur Atkins & REE Weekes ss 400 5 Morley, Wood & Co., Phila......... 37 38 United States Merchants & Shippers 

Bankers Indemnity (Newark) ae a Perez F. Huff & Co., ay ae See 38 41 Curtis & Sanger, N. , eeatsia tala .. 530 540 
Miliken & Pell, Newark, N. J........ = a4 Independence Fire Ins. Co. Arthur Atkins & Co., "¥° 530 545 
Beary O. Releipa & Co., N. saa 2514 26 Morley, Wood & Co,, Phila........ . 25 s ye Sees Co..N. 530 540 

Pa eh tom ae ‘ti ance 
L A. Hollander & 'Co., Newark... ... 25% 264 oe ny oe oe hee 31% 32% Morley, Wood & Co., Phila......... 30 32 

Baltimore-American 97 99 Henry G, Rolston & Co............- 31 32 Virginia F. & M 
Henry G. Rolston & Co., N. Y. : Insurance Co. of North America Arthur Atkins & Co., New York..... 142 152 

Brooklyn Fire Co. N.Y 120 133 Morley, Wood & Co., Phila......... 101 103 Curtis & Sanger, N. ¥.........00.-. 145 150 
Henry rn a. E> --»-- McClure, Jones & Co.,N.Y......... 101 102 Westchester Fire 

Camden F. eh Co. 0. Y 35 7 Lewis & Co., Hartford.............5 103 105 McKinley & Co., N.Y...... sereee » 99 101 
oie a Ath ine, & Ce 0.,  T sadeultaiatai = = Kansas City Life Curtis & Sanger, N. ~ eaten We ste eg sre 99 102 
Morley, Wood & Co., Phila... ...... 35 36 ieee I a oe enn secon ence — Henry G ‘Rolstca &'Ce Co., ah pee 98 «101 

, Wood & Co., Phila......... vo ‘ aaa”: hlClUC!UCUCCt~<“‘“‘“SéO™O™;™;:;:CC*CNC Ul 00 RE ee, ds eee. e 
Se & Sanger, N.Y... apne tee HH 4 L. A. Hollander & Co., Newark...... 117 121 
L.A Hollander & Co. Newark...) 343¢ 35g Maryland Casualty —— HARTFORD STOCKS 

Carolina Insurance . zs = ay ON GY. cascs, « akSe 192 Aetna Casualty and Surety (ex rights) 

Arthur Atkins & Co, NY -...s0+-- 74 77 MP ec, sg any §o- ; Conning & Co., Hartford............ 1250 1275 
ye zeae a deg, eile Arthur Atkins & Co., N. ¥.......... 340355 Aetna Insurance (Fire) 

City - Now 5 ae ~ a 606 anes Metropolitan Casuait Conning & Co., Hartford........... 900 915 
— Atkins Be Ce aa ree. 695 705 McClure, Jones & i re 95 99 Curtis & Sanger, NiY...0cscecccese 900 920 

Co 2 "ciel — Ce. vane Milwaukee Mechanics a Life Ins. Co. 
emp . < 6s 63% Arthur Atkins & Co., N. Y.........- 56 60 onning & Co., er cer eccccces 1005 1015 
ao - +g gt "3 i ereeceee ee 62 63 2 Henry G. Rolston & Co., N. Y...... 56% 57% Curtis and Sanger, N.Y. séeaca L005 1020 

= - fo c ewack a. J 63 6314 Missouri State Life Automobile Insurance i 

cd; “am peer 4 Tne _— Arthur Atkins & Co., N. Y.......... 91 93 Conning & Co,, Hartford........... 455 465 
Mc ety ee & Co, Phil 35 38 Perez F. Huff & Co., N.Y. 0.0.0.4. s- \9t 93 Conn. General Life 

Revie vey» (Newark) 0., Beccvcccee National Liberty - Lee & Co., a 1950 1980 

wee > — a. en 97 100 “alee i & Co., N. Y...... » 252 256 cates . ite bo eae - brs 

idelity and Casual y urtis an BN s/s coiciesais vee 
— & gt DD Es cw0ad'cie's-0 = oe WE nc bigea ING Rawscdesacg eames 360 365 VWarticed Teeams Matis 

Fire Association of Puiladeiptia """" es an Curtis & Sanger, N.Y... sees 00s SCna Ur vi 
Hr pesoee ’ or aes mY Apel BO rh 4 Pig gan) noe” agua N.Y....0 2000 —— Co. Hatter 655 6 os csses 1250 1300 

cClure, Jones Se. ee ‘ I : oenix Insurance 

Firemen’s Insurance Co. of Newark (ex. a ars a ra 4 5 ’ 7 : pe mad engeie st 4 = Conning & Co., Hartford............ 880 900 
Miliken & Pell, Pyeng agg seeeeees a7 ‘ 58 2 sheet Mamaadake sd eo rernnreee Curtis & Sanger, N. Y.........00..- 880 900 
emcee — & Co., N.Y. 37 58 Morley, Wood & Co., N.¥.C... 00+. 76 eo 5 ag 1970 2000 

S. Rippel & Co., ewe Faas 57 5714 ——- New Jersey Ins. Curtis & Sanger. N.Y.............. 1980 2000 
ie A. Hollander & Co., Newark 57 58 J. S. Rippel & Co. eo eee 73 eos.  —POOereT eae tee erase sarees 

Franklin Capitol Corp. (Newark) Curtis @: Sanger, IN. Y....0<65c0000000 72 = 
Miliken & Pell, Newark, N.J.......-. 20 21 McClure, Jones & Co., N. Y...... vee 72 NEW ENGLAND STOCKS 

Franklin Fire New York Casualty Co. i e 
Curtis & Sanger, N. Y........-- .. 405 420 McClure, Jones & hg N.Y..cccccee 145 159 American Investment Securities Co. 

Bh Arthur Atkins & Co., N. Y. . 405 bY 7 pena & Co., N. Y...... 20. seen 148 152 pe Chas. vo Day & Co., Inc., Boston.... 18 20 
McClure, TOSS ee ae ~e 405 415 Niagara Fire oston Casualty 

we - Holiander & Co.” Newark... 2. 405 420 McClure, Jones & Co., N. Y......... 163 168 Chas. A. Day & Co.,Inc., Boston.... 15 25 

Boston Insurance 
Chas, A. Day & Co., Inc., Boston.... 1100 1125 
oes: Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
INSURANCE ge A Day & Coy Inc, Boston: . 
Common.......220s0-ccrcccees 285 


doubled in value. 


to be underpriced. 





Quotations on Request 


27 William Street 
New York 


| Hanover 3707 








COMPANY STOCKS 


Six of the stocks recommended 
by us last year more than 
Write for 
Circular B D which describes 
several issues which still seem 


ARTHUR ATKINS & CO. 











Corporation 


General Stock 


Price and information 
upon request 


INCORPORATE 
SEVEN WALL STREET, NEW YORK 


Syracuse Wilkes-Barre 





American Phenix 


W-W:TownsEnD“& ‘Co. 


Amsterdam 











Chas, A. Dare a Inc., Boston.... 375 
Mass, Bond & Ins. Co. (new) 

Chas. A. Day & Co., Inc., Boston.... 590 
Mass. Title Ins., Pfd. 


Chas. A. Day & Co., Inc., Boston... . 25 
New England Fire 
Chas. A. Day & Co., Inc., Boston.... 55 


New Hampshire Fire 
Chas, A. Day & Co., Inc., Boston.... 550 
Old Colony Insurance 


Chas. A. Day & Co., Inc., Boston.... 275 
Providence- -Washington 

Chas. A. Day & Co., eA Boston.... 825 

McClure, Jones & Co., Dee winie ec aie 825 
Springfield Fire and acedher (new) 

Chas. A. Day & Co., Inc., Boston.... 230 
United Life and Accident Ins. Co. 


Chas. A. Day & Co., Inc., Boston.... 33 





Massachusetts Legislature Considers Rate 


Investigation 


Boston, Mass., May 16.—A resolution which 
Massachusetts 
Legislature in its final sessions calls for an in- 
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vestigation of fire insurance rates. 
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Great American Indemnity Issues ‘“‘Com- 
prehensive’’ Golfer’s Policy 

“Comprehensive” is the name of a new joint 
golfer’s policy being introduced this week by the 
Great American Indemnity and Great Ameri- 
can Insurance companies, New York. The 
Great American has found a noticeable demand 
for this form of coverage, and now offers golf- 
er’s liability, property damage, personal acci- 
dent, fire and transportation under one cover. 

The policy is broad in the amount of pro- 
tection afforded and quite liberal in several of 
its underwriting features. It is also simple 
in its mechanical design, thus enabling agents 
to write it at a minimum of time and effort. 

An attractive folder entitled “Musings of a 
Golfer” has been prepared to assist in the sale 
of the policy, the motif of which is to interpret 
the thoughts and apprehensions of the man on 
the golf course. 


Fidelity and Deposit’s New York Surety 
School Begins Fifth Week 

The school on suretyship for brokers started 
by the New York office of the Fidelity and De- 
posit Company, Baltimore, under the general 
direction of Production Manager Nathan 
Mobley began its fifth week this Tuesday. 

For the past four weeks meetings have been 
held at the company’s offices at 55 Liberty street, 
New York city, at 5:15 every Tuesday and 
Thursday. These meetings have been open to 
all brokers and other company men and the at- 
tendance has continued to increase. 

The first four weeks’ discussions were on 
bankers’ blanket bonds, Manager M. A. Walsh 
of the blanket bond department being in charge. 


The next meeting will be held tonight and 
court bonds will be discussed. Manager F. 
Morris Miller, of the judicial department of 
the Fidelity and Deposit, will be in charge of 
this discussion. 

On account of the recent law passed in New 
York State, making it necessary for brokers to 
pass an examination before being licensed, the 
Fidelity and Deposit school on suretyship is a 
particularly appropriate service for brokers at 
this time. 


Grange Mutual Liability Licensed in 
Massachusetts 
Boston, Mass., May 15.—There were several 
unusual situations in the recent authorization of 
the National Grange Mutual Liability Insurance 
Company, of Keene, N. H., to transact business 
in Massachusetts. The company’s president, 
Leslie R. Smith, is not only a resident of 
Massachusetts, but is also the agent for the 
company and an official of the Massachusetts 
Department of Agriculture. The company has 
been licensed to write automobile liability in- 
surance and will secure its entire business from 
members of the State Grange. 


Century Indemnity Appoints Uptown Gen- 
eral Agent in New York 

The Century Indemnity Company, Hartford, 
has appointed the Century Agency as its up- 
town general agent for fidelity and surety lines 
in New York city, with offices at 330 Fifth 
avenue. J. S. Flynn, who was with the Amer- 
ican Surety for several years, is manager of 
the new agency. 
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NEW BOOK ON DIRECT-MAIL ADVER- 
TISING BY MILLER 
Written for Use of Local Fire and Casualty 
Agents 

Chauncey S. S. Miller, director of publicity 
of the North British and Mercantile Insurance 
Company, is the author of a book, “Down to 
Brass Tacks,” which has just been published 
by The Spectator Company 135 William street, 
New York city. Its sub-title describes it— 
“Direct Mail Advertising; a Business Builder 
for Local Fire and Casualty Agents.” Mr. 
Miller, who has been studying this subject and 
accumulating the jexperiences of others for 
years, opens his discussion with a chapter on 
letters as a means of advertising and the op- 
portunity of making the regular office outgoing 
mail carry advertising without additional ex- 
pense for postage. The importance of a good 
mailing list and how to build one up are next 
considered, followed by chapters on the pros- 
pect, the letter and how to write it and when 
to send it and following it up by direct so- 
licitation. Examples of direct mail letters 
which brought results occupy about one-fourth 
of the book. Other forms of direct mail ad- 
vertising, such as blotters, folders and postal 
cards, are also discussed. The book is written 
in a breezy, colloquial style and is very easy 
to read. The price is $2.85 a copy.—Journal of 
Commerce, New York. 


New York Federation Meeting 
(Concluded from page 19) 


Third Event—18 hole medal play—low net, 
morning round only. First prize, silver shaker, 
donated by John McGinley, general manager, 
Travelers Insurance Company. Won by Charles 
Gardner of Troy. Second prize, elephant book 
ends, donated by George H. Ackerman, treas- 
urer, Preferred Accident Insurance Company. 
Won by John Holland. 

Fourth Event.—Kickers Handicap—A fternoon 
round only. First prize, ice pail and tongs, 
donated by Frederic C. Noxel, president of In- 
surance Federation of the State of New York. 
Won by John Hutchinson of Detroit. Second 
prize, donated by Alonzo G. Oakley, Oakley 
& Lewis, resident managers, United Fidelity and 
Guaranty Company. Won by E. K. Haroley 
of Albany. 


C. E. Millen Celebrates Fortieth Anniver- 
sary With American Surety 

In celebration of his forty years’ continuous 
service with the company, Vice-President C. E. 
Millen was tendered a luncheon last week by the 
officers of the American Surety Company, in 
the dining room on the top floor of the com- 
pany’s building at 100 Broadway, New York 
city. 





“Insurance Club Follies” 

Curcaco, Itt., May 17—The Insurance Club 
of Chicago presented the fourth edition of its 
follies last week before two large audiences. 
The entertainment included the musical play 
of twenty years ago, “The Time, The Place and 
The Girl.” George Bainbridge was the director 
and the crew of workers on the part of the 
club included George Morin, Charles L. Up- 
legger, James A. Pitts and Russell S. Chaloner, 
president. The funds will be used to expand 


the club quarters in the Great Northern Hotel. 
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WHAT BENEFICIARIES THINK 
OF EQUITABLE LIFE INCOME 
SETTLEMENTS 





“Just one year ago Christmas morning I stood on the street and watched a building 
burn that was one of the principal sources of our income and I thought very gratefully of 
the husband and father who had provided a separate Life Insurance Income that such cal- 
amities could not affect. ' 


“TI only wish I could tell every father of small children how very uncertain life is and 
how absolutely necessary it is to provide some income that comes regularly without effort 
on the mother’s part. Her mind, of necessity, is occupied with small cares which certainly 
unfit her to cope with the business world. 


“This income certainly does come with unfailing regularity. In fact when I go to the 
calendar for any purpose and glance at the 6th, it means Equitable to me.” 





“T am more than glad to write and tell you about the wonderful help this Income Insur- 
ance has been to me. At the age of 30 years, I was left with two small children and a home 
with a mortgage. During the last illness of my husband he explained to me the income plan. 
Of course I felt hurt to think he thought I couldn’t hold on to the lump sum, but as he said, 
widows lose everything through their best friends, who are so willing to borrow or invest your 
money. I can truthfully say I wouldn’t have a cent if it weren’t for this wonderful income 
plan. Each month without fail my check comes. Never late, never misses. My family are 
grown up and I have had this income for 15 years regularly.” 





‘‘What a wonderful help and comfort your monthly check has been to me all these years! 
I am not a business woman, and to have to invest money, buy stocks and ask the advice of 
my lawyer and friends, would be a terrible trial to me. I am so thankful to be spared all 


this. 
‘“‘The first day of the month my income check is at the door, the first mail. I appre- 


ciate it more and more, as the time passes. The absolutely unfailing regularity, and the 
realization that it will never fail, as long as I shall live, seems too good to be true. 


‘*It is not only the financial aid, but it is a monthly reminder of my husband’s thought- 
fulness and kindness, and it has become a wonderful blessing to me.”’ 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


393 Seventh Avenue New York 


THOMAS I. PARKINSON, President 
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Putting It Over 


HE object of all salesmanship is “to put 
T it over.” Unless this is done failure is 

a certainty and success is impossible. 
No man can live in the game of salesmanship 
unless he learns just how to put it over. Put- 
ting it over is the real meaning of the word 
salesmanship. Men on the debit will fre- 
quently find that this is a very difficult thing 
to do but this is absolutely no reason why they 
should be discouraged. One incentive for mak- 
ing a success of the insurance business is that 
others are doing the same thing and the ques- 
“Tf others 
are making a success of the business, why 
should not' I do the same thing? If they can 
he successful, why may I not be moderately 
so? Can I not do a little if others do much? 

Do they have any more mentality than have 

I? Is their education in any way superior to 

mine? If so, in what way is it superior? Do 

they have any better personality than I have 
and if so how did they acquire it?” 

The art of “putting it over” is that which dis- 
tinguishes between a failure and a_ success. 

The “knack” of making the home run, as in 
baseball, is what it takes to make a man’s 
services always be in demand. No real, live 
wire salesman need ever be out of employment 
very long. The farmer, who makes a real suc- 
cess of his business is the man who has learned 
the art of putting it over. Likewise, the same 
thing is true of lawyers, preachers, doctors, 
chemists, diplomats and on through the entire 
professional catalogue. Needless to say, what 
every good insurance man should learn is just 
how the thing can be done. And one of the 
first ways of finding out how that may be ac- 
complished is by observing how others are do- 
ing. Find out what it is that makes them suc- 
cessful. What are the methods and the sys- 
tems to which their success can be attributed ? 
And after finding out how others do the same 
thing, then resolve to use their methods in your 
own individual way. Remember that no man 
can use “in toto” the methods of another. We 
must bring our own initiative into play. Un- 
less we do that, the thing that we copy from 
another will not benefit us as it should. What 
the debit man should look out for is how he 
may be able to make himself more efficient. 

It has been said that when Andrew Carnegie 
was only ten years of age, he and his brother 
laboriously saved up one dollar and immediately 
invested this in oranges and berries which they 
peddled from house to house. They used the 
profit made to purchase additional material with 
which to do business and the result is that per- 





By Wittram C. Morton 


haps the fortune which Mr. Carnegie 
piled up can be attributed to the lesson learned 
at the tender age of only ten in “putting it 
He learned salesmanship in this venture 
and it is said that the success 
of the Keystone Bridge Company, which was 
his first business venture of any consequence. 
was due to the ability he had acquired as a 
salesman, and that as a result he was able to 
sell the stock to railroad men and thus put the 
business in operation. And it has been further 
said that Mr. Carnegie was not really a prac- 
tical steel man or maker of steel but that the 
great success of his undertakings was due to 
his abilitv to get orders which fairly bulged 
with profit. James Gordon Bennett, the great 
leader of the modern field of journalism was 
also a great salesman and learned early in life 
just how to put it over. Benjamin Franklin 
was perhaps the greatest salesman of his day 
or of any other. And be it remembered that 
Franklin was the man who has immortalized 
the value the necessitv of thrift in its 
truest sense. Whenever we think of thrift, 
we invariably think of Benjamin Franklin. He 
was the very embodiment of all that may be 
said about learning the art of putting it over. 
Columbus was another of these old fellows who 
knew how to put it over. It took real sales- 
manship for him to induce the Queen to pledge 
her jewels in order that his great voyage might 
be made possible. He learned how to put it 
over and did. These instances have been cited 
merely for the purpose of. showing how im- 
portant it is for us to learn as early as possible 
just why it is absolutely essential for debit men 
to get the “knack” of putting it over. And it 
is just as essential that debit men learn this les- 
son as it is for any one else to do so; in fact 
more so, because their entire future hinges upon 
their ability to put it over. 

When we use the term “putting it over,” we 
do not wish for a minute to imply what so 
many people term “getting by.” The two ex- 
pressions mean two entirely separate and dis- 
tinct things and are not in any sense synony- 
mous. They can not mean the same thing. We 
would never insinuate that “putting it over” was 
merely “getting by,” but the sense in which we 
use the term is that of its highest sense—that 
of making a real “go-going-gone” job of it. 
In other words, absolute success. And to the 
debit man, it means that he is making his allot- 
ment in collections, in new business and in- 
crease and that he is holding his lapse ratio 
down to the very bottom. In other words, he 
is doing as nearly as is possible just what his 


27 


great 


over.” 
in a small way 


and 


. own conscience and judgment. 


is success 
and there is no other unless it be that of per- 
forming the duties incident to his work in such 
a way as to win the entire approbation of his 


company expects him to do. That 


‘ When a man 
gets to have the feeling that he knows he is 
doing things as they should be done and when 
they should be done, he is “putting it over” 
and has not until he does do that. Keep that 
thought in mind. 

There are only two things necessary for a 
debit man to do in order to put it over and 
they are, first, to start, and second, to finish. 
And by that I mean to say that he should make 
a beginning, and instead of saying “finish,” 
it would perhaps be more appropriate to say 
“continue.” No man should ever finish a good 
thing which he has started unless it be to get 
a promotion to something bigger and better. 
This is what he should do. Never quit a good 
thing unless you do so for the sake of promo- 
tion. But the main thing is not so much in 
starting as it is in starting right and after hav- 
ing once made the right start. keep up the pace. 
This can and is being done, so why should not 
every debit man resolve to do the same thing. 


One of the best ways of putting it over on 
the debit is to acquire the friendship of your 
policyholders. Only last week, I accompanied a 
former debit man over the territory which he 
had once covered, and I found without a single 
exception that all of his old policyholders were 
his very best friends and that they were glad 
to see him again and that many oi them actu- 
ally came to the front gate to greet him. He 
always had a good word for everybody at all 
times. He entered into conversation on the 
topics which pleased them, and showed them 
that he still had an interest in them. In other 
words, he “put it over” with them because he 
had acquired their friendship. Debit men must 
soon learn that they can never do very much 
unless they also determine to acquire the friend- 
ship of their policyholders. And when this has 
once been acquired, they will turn much _ busi- 
ness to them that could not have been secured 
in any other way. And be worthy of that 
friendship. I can hardly conceive of a debit 
man making much headway in the world un- 
less he is friendly. A debit man must be the 
very essence of optimism and his presence must 
inspire them to the point where they feel like 
life is really worth living and that they are 
really glad that they have him (the agent) for 
their friend. And this is no hard thing to do. 
The main thing to do is to be a friend and 
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the world will respond. The debit man who 
expects to put it over will have to learn the art 
of making and holding friends. 

Another means of putting it over is to main- 
tain regular working hours. This fact is so 
essential that its constant repetition will never 
be out of place. No man can succeed in any- 
thing unless there is some system and some 
regularity to it. And it is certainly an axio- 
matic fact that the leaders in all business or- 
ganizations, regardless of their nature, are 
those, who have learned how to work the hard- 
est. The world rewards the man who works 
the hardest. And strange as it may seem, many 
debit men enter the work without any thought 
of being systematic in their work and a “final” 
is the result. Have a definite time to arise 
every morning and a certain time to go to the 
office or to work and a definite place to begin, 
and by handling the business as it should be, 
you will be able to know about where you may 
be at any time of the day. And by all means, 
keep this thought in mind: Every business hour 
of every day is laden with opportunities for the 
determined, resourceful and tireless debit man. 
Put your time to the best account. You have 
just as many minutes in every day as has the 
most successful debit man with your company 
or with any others. It is the use that you make 
of your time that counts. Evening calls are 
also very profitable and are usually more so be- 
cause then you have both the husband and wife 
around the fireside together and the chances of 
placing some good ordinary business is very 
good. 

In nearly all instalment purchases, it is said 
that “time is the essence of this contract.” And 
it should be remembered that the debit man is 
merely purchasing his success on the instalment 
basis and it seems to be, at least to my way 
of thinking, that time is also the very essence of 
his contract. The way we use our time, will 
therefore, very largely determine how soon we 
will know how to put it over. The man who 
knows the proper valuation of time, will never 
have any financial trouble as that will take care 
of itself. The main thought is: Have some 
regularity in its use. Do not squander it. Use 
it, and profit from it. Do not throw it away. 
Do not while it away. Make every hour and 
every minute mean something to you. Unless 
you get the proper valuation of your time, you 
will never learn how to put it over. Learn 
this and you have already made a success. It 
was Henry Ward Beecher, who said: ‘The 
first hour of the morning is the rudder of the 
day.” True. 

Integrity is necessary for a man to put it 
over and it can not be done without it. Be a 
man of your word. Let people learn to rely 
upon what you say. Theoretically, any man 
who is at all worth while, “considers” himself 
so. As a matter of fact, there are very few 
of us who would not resent any insinuation to 
the contrary. And more than that, I am forced 
to the conclusion that the great majority of 
people are reliable. But to justify the claim 
that we are debit men of integrity and honor, we 
must always be prepared to make any state- 
ment good that we might make. We must be 
able by our lives and by our business ethics 
to show that our word is worth one hundred 


* going ahead and doing it. 


cents on the dollar. And if we can not do 
that, then any claim that we might make will 
be without foundation and our policyholders and 
friends will soon lose confidence in us and 
our business will begin to go “bunk” and some 
one will be looking for another job and prop- 
erly, too, at that. 

Another thing that will enable a debit man 
to put it over is knowledge. No man can do 
a thing that he has no knowledge of. You will 
recall that the bold Cyrus Field believed he 
could lay the Atlantic cable, and while all the 
pessimists were singing their song: “It Can’t 
Be Done,” Mr. Field went ahead and did it. 
He knew what he wanted to do and they did 
not. When a debit man knows his proposition, 
it will not hurt him much for people to say 
that he can not make a success, because while 
they are saying it, he will be like Field, just 
Never worry much 
about what other people may prophesy about 
you. Be sure you know your own mind and 
have a definite objective. 


Thrift Through the Medium of Life 
Insurance 


The economist is constantly dealing with three 
kinds of utility which pertain to form, place and 
time, it was explained at length just recently 
by Professor William B. Bailey, economist of 
The- Travelers Insurance Company, of Hart- 
ford, Conn., in an address in Nashville, Tenn., 
in connection with the Tennessee Bankers As- 
sociation thrift movement. The question of time 
utility, it was pointed out, comes into opera- 
tion whenever a person saves money at a time 
when it is not needed, so that in later life a 
surplus will be at his disposal. 

“Thrift Through the Medium of Life Insur- 
ance” was the subject which Professor Bailey 
discussed. Form and place utility, while of the 
utmost importance in their effect on many com- 
modities, do not have as direct a bearing on the 
question of saving as does the question of time 
utility. The person who practices thrift does 
so because he recognizes the possibility of future 
needs arising at a time when money will be 
scarce and his earning capacity diminished. 

In laying aside money through the purchase 
of life insurance, a person is able to secure 
stability of income and a marketable value which 
is of importance as a collateral, Professor 
Bailey declared. If the investment is made 
through channels other than life insurance, a 
person runs a greater chance that something 
may befall his thrift program and perhaps leave 
him in a condition of need during old age. Life 
insurance, he said, presents a definite program 
which in all probability will be carried through 
to completion, as premiums must be paid with 
regularity and the policyholder has an incentive 
to continue making the payments, because fail- 
ure to do so in any one instance would wreck 
the program of protection. 

Life insurance is a form of protection as 
nearly perfect as human agencies have devised, 
it was declared. When the policy matures a 
fund is established to meet the needs of old 
age, and if it matures by the death of the pol- 
icyholder before the normal life expectancy is 
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reached, there accrues to the estate or the name 
beneficiary an amount which is greater thay 
would have been accumulated any other way, 
Property, it was declared, can be accumulate 
and serve the purposes of time utility only jf 
one’s investments are made wisely and turn oyt 
successfully, but the accumulation of property 
is dependent on the buyer living long enough to 
complete the estate he has as an objective. ]j 
stocks are purchased, good business judgment 
must always be exercised, while in the practice 
of thrift through the purchase of life insurance 
the policyholder does not have to bother with 
reinvestment, nor incur the temporary loss of 
income through idle funds and perhaps suffer 
a permanent decrease in income, if money is 
bringing a lower rate of return at the time 
when reinvestment has to be made. 

The practice of thrift through the purchase 
of life insurance, Professor Bailey explained, 
has enabled many persons to provide themselves 
with a fund to pay off mortgages, to send chil- 
dren through college, to pay bills and to meet 
other requirements during the settlement of an 
estate, and to insure the continued operation oj 
a business which may depend to a large extent 
on the life of a particular person. In its pres- 
ent operation it was said life insurance is the 
only safe investment which can be obtained 
through easy payments, and which immediately 
establishes an estate. 

Professor Bailey expressed the view that life 
insurance is sold as cheaply as any other com- 
modity, and he claimed that $1000 of insurance 
protection is provided as iow,. if not lower, 
than any other commodity with the same, value 
that is on the market. He also emphasized that 
thrift and prosperity in this country were 
dependent in a large measure upon the success 
of mass production, which makes it possible for 
people to buy articles much more cheaply than 
formerly. He said that industry in the United 
States spends ten times as much per machine 
for each employee as is done in Italy, and that 
the reason why this country was able to do 
this was because of plentiful money and saving. 


Discovering New York to America 

An interesting brochure issued by the Stand- 
ard Oil Company of New York, under the 
title of Discovering New York to America, 
portrays a series of advertisements which will 
appear in the Saturday Evening Post, the pur- 
pose of which is to induce motorists to tour 
New York State and enjoy the beautiful, in- 
spiring scenery therein. The four advertise- 
ments relate particularly to the Genesee coun- 
try, the Hudson River district, the Adirondacks 
and Niagara Falls. 


Atlantic Life Anniversary Campaign 

RicuMonp, Va., May 14.—The Atlantic Life 
Insurance Company is conducting its May An- 
niversary Campaign this month. In making 
this year’s anniversary month a success, an in- 
centive of cash prizes is being offered as 4 
reward for special work during the campaign. 
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Western and Southern Items 

When returning home from a company ban- 
quet on the evening of May 5, Agent Charles 
E. Roettinger, of the New Richmond, Ohio, 
ofice of the Western and Southern Life Insur- 
ance Company of Cincinnati, Ohio, was killed 
in an automobile collision. Agent Roettinger 
had just completed twenty-five years of service 
with the company and had received at the ban- 
quet tokens of esteem from his fellow-agents 
and the company. Mr. Roettinger was a pio- 
neer resident of New Richmond, Ohio. 

The Norwood, Ohio, district office of the 
Western and Southern, under Superintendent C. 
F. Brawley, held its fourth annual banquet and 
business meeting recently in the new Cincin- 
nati Chamber of Commerce Building. The home 
ofice officials of the company were invited. 

The Welfare Club, composed of home office 
employees of the Western and Southern Life 
Insurance Company, held its monthly dance and 
card party in Newport, Ky., on the evening of 
April 27. Prizes were awarded to winners of 
the card games. The music was furnished by 
a six-piece dance orchestra. The club has 
chartered a steamboat for its annual moonlight 
ride on the Ohio River, May 9. 

The annual boat ride of the Welfare Club of 
the Western and Southern, held recently, was 
attended by 1800 home office employees, their 
families and friends. The club’s profits of $600 
from this excursion will be used for its annual 
picnic in June. 

The Washington, Penna., branch of the 
Pittsburgh Life Underwriters Association has 
appointed Superintendent V. C. Neal, of the 
Western and Southern Life Insurance Com- 
pany’s office there, to prepare the program for 
the May meeting of this organization, which 
meets every month. 

A. J. Mescher, who has been in the home office 
of the Western and Southern for thirteen years, 
in charge of the investigation department, has 
been transferred to the ordinary department. 

The industrial leaders of the Western and 
Southern Life for the first four months of the 
year are: Superintendent D. Tow, Pontiac; 
Assistant Superintendent C. E. Wilson, Pontiac, 
and Agent H. W. Hufford, Huntington. 

Miss Loretta Ossege, secretary to Superin- 
tendent of Agencies Lewis Stentz, has been ap- 
pointed editor of the home office house organ 
of the Western and Southern Life. 


Judea Life’s First Anniversary 

The Judea Life Insurance Company is cele- 
brating this month the first anniversary since 
the company commenced operations in New 
York. 

The Judea Life has written in the first 11 
months of its existence about $15,500,000 worth 
of insurance, of which close to $11,000,000 was 
issued and over $8,000,000 paid for. 

The company is now licensed in nine States. 








“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 
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HEALTH AND WEALTH 





Dr. Louis I. Dublin Points to Sound 
Economy of Public Health Move- 
ments 





RIDDLES MANY THEORIES 





Statistician of Metropolitan Life Analyzes 
Trends of Health and Regeneration 
With Respect to Economic Values 


Louis I. Dublin, Ph.D., statistician of the 
Metropolitan Life Insurnace Company, is the 
author of a book entitled “Health and Wealth,” 
published by Harper & Brothers, in which he 
discusses public health from an economic stand- 
point. His expositions are statesmanlike in 
their conformity to a broad public policy. Dr. 
Dublin does not hesitate in several instances, 
to explode theories concerning an increasing 
population which have been hitherto preached 
by groups of propagandists with a background 
of apparently unassailable facts. Mr. Dublin’s 
book is not primarily intended for specialists in 
public health, it makes excellent and entertain- 
ing reading for everyone in any way interested 
in the subject. 

In prefacing the book, Dr. Dublin points out 
that the fifteen essays which compose its con- 
tents, “have been selected from various ad- 
dresses which I have given during the last three 
or four years.” -He points out that “while 
these essays cover a wide usage of subjects they 
have nevertheless a unifying principle. They 
cover the more important phases of public- 
health work and show how vital statistics may 
be utilized in the public service in the formula- 
tion of better health programs. They trace 
the recent trend in the principal diseases and 
conditions, and outline the possibilities of pro- 
longing human life. In addition they consider 
a number of important demographic problems, 
such as the vitality of our race stocks, the 
development of the family, the rate of natural 
increase, and other aspects of the population 
question. Through them all runs the thread 
of the economic value of human life.” Dr. 
Dublin takes the view that a mature person 
in good health produces much more than he 
consumes and therefore is an economic asset 
to the community. The essays treat all phases 
of the health question with a view to conser- 
vation of this asset. He indicates the value 
to a given community of constructive health 
work pointing out that from a dollars and 
cents standpoint no community can afford to 
neglect the prosecution of a well .developed 
plan. A chapter is devoted to the problem 
of old age and its consequential effect on the 
economic life of the community. 

Among the many observations made by Mr. 
Dublin on questions which have been widely 
discussed is the following: “It has been 
assumed that those who arrived here earlier, 
and especially those of Nordic origin, are in- 
nately superior. A warning should be sounded 
against too ready acceptance of a theory that 
establishes sharp class distinctions without suffi- 
cient scientific proof.” He takes occasion to 
deny many of the favorite allegations of birth 
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control specialists. Speaking of the improve- 
ment in mortality rates among negroes, Mr. 
Dublin says: “A race which lives in many 
areas under what are still rather primitive con- 
ditions of sanitation is to-day enjoying an ex- 
pectation of life of about forty-six years, which 
is equal to that of white Americans only thirty 
years ago. In comparison with a death rate 
of only 35 to 40 per 1000 in reconstruction 
days, the negro mortality is now only about 17 
per 1000—a death rate about the same as the 
rate for a number of European countries be- 
fore the World War.” The book may be ordered 
through The Spectator Company. 


Corporation Secretary’s Guide 


A voluminous work entitled Corporation 
Secretary’s Guide, has been issued by Prentice- 
Hall, Inc. It was written by Wm. H. Crow, 
A.B., LL.B., and is intended to fill the need for 
a comprehensive practice manual and reference 
book for corporation secretaries. It deals with 
the nature and scope of the secretary’s office; 
qualifications and training of the English secre- 
tary and of the American corporation secre- 
tary; the secretary’s concern with pre-organ- 
ization matters; incorporation and organiza- 
tion; management and control of the corpora- 
tions; oath, seal, reports, and notices, etc.; 
stockholders’ lists, meetings and proxies; duties 
preliminary to meetings; directors’ meetings— 
minutes and notifications; legality of corporate 
meetings and elections; books and records; 
transfer requirements; stock transfer tax laws, 
etc.; corporate taxation; security offerings; 
commercial law; and miscellaneous matters. 
There is also an appendix containing forms of 
by-laws, and other forms, and tables relating to 
taxes, fees, computations of taxes, etc. In 
addition there is a copious index. 

This book, which is of much value to cor- 
porations and their secretaries, contains 764 
pages and sells at $10 per copy. Orders may 
be placed through The Spectator Company. 





RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
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Springfield, Massachusetts 
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THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 


I. Introduction. 


II. The Construction of New Mortality 
Tables by the Association of German 
Life Assurance Companies. 


III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 


IV. Arrangement of the Tabulated Func- 
: tions for the Final Life Tables. 


V. Exposed to Risk and Lo ag for Every 
Entry Age and Duration. 


VI. The ate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 


VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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PUBLICATIONS 
OF 


C. & E. LAYTON 


The undersigned are sole 
agents in the United States for 
the old established publishing 
house of Charles & Edwin Layton 
of London, England, whose long 
list of publications on fire, life, 
marine and other branches of in- 
surance embrace the most valu- 
able and standard treatises on 
these subjects. 
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Prudential Notes 

Anton Huebner, superintendent of the Staten 
island, N. Y., district, who has been with the 
Prudential more than 37 years, has been placed 
yn retirement, and Holger Klabel, assistant 
wperintendent at Tottenville, in the same dis- 
trict, has been promoted to be his successor. 

The following men have qualified for $100,- 
000 merit buttons: Joseph G. Turner, assist- 
ant superintendent, Camden number 1; Harry 
Grossman, agent, Perth Amboy, N. J.; Nathan 
Schweiger, agent. Middletown, N. Y.; Doyley 
$. Hutchins, agent, Newburgh, N. Y., and G. 
F. Conghlin, agent, Beacon, N. Y. 

Floyd J. Breeser, who reentered the service 
of the company on November 14, 1927, at Buf- 
falo Number 1, having had a previous account 
in the Buffalo Number 3 district, has been pro- 
moted to be an assistant superintendent in Buf- 
falo Number 5. 

Assistant Superintendent A. W. McCrie, of 
Detroit Number 3, ranks No. 32 among the 
company’s leaders in industrial net increase. 

Assistant Superintendent M. E. Tully, of 
Wilkes-Barre Number 1, is showing the way 
to the other assisfant superintendents of Divi- 
sion “K” in the, production of ordinary net is- 
sue. He is number two in standing for the 
entire field. 

Joseph A. McKee was appointed an agent 
May 3, 1926, and on January 23, 1928, was pro- 
moted to the position of assistant superintend- 
ent at Warren, Ohio. He has made rapid 
strides since taking charge of a staff and has 
advanced to the leadership of Division “F” in 
the industrial department. During this period 
a reduction also was made in both the net lapse 
and arrears per cent and an increase shown in 
the advance payments per cent. 

Agent Paul F. Barber, who re-entered the ser- 
vice of the company on December 27, 1926, 
at Niagara Falls, N. Y., having had a previous 
account in that district, has been promoted to 
be an assistant superintendent at Lockport, N. 
Y., detached from Niagara Falls. 

Agent Paul Weinert, who has been connected 
with the company since October 20, 1924, has 
been promoted to the position of assistant super- 
intendent in Rochester Number 1. 

Benjamin H. Toulson, assistant superintend- 
ent of the Philadelphia Number 6 district, is 
receiving congratulations upon rounding out 
thirty years of service. 

During the past month Assistant Superintend- 
ent Alvin L. Wynne, of the Philadelphia Num- 
ber 11 district, also completed thirty years of 
Prudential service. 

Consistency is a rare jewel, but Agent Charles 
R. Mullan, of Cumberland-Piedmont, exem- 
plifies that virtue. On only three occasions has 
he failed to be credited with an ordinary case 
during 1928, and in the industrial he has re- 
ported an increase virtually each week. 

Halsey B. Gilmour, agent at Pittsburgh 
Number 2, has had less than a year’s experience, 
but during that time has averaged an industrial 
net increase high in the three figures, and in 
ordinary will undoubtedly qualify for a merit 
button. 

Agent Joseph Adams, of Framingham, Mass., 
's to be congratulated upon his excellent rec- 
ord of production this year. His industrial and 





LIFE POLICY FOR 
NEWSPAPERS 


Chicago Tribune Offering Feature 
Similar to Accident Offers 








FEDERAL LIFE IS CARRIER 





Premium of One Dollar a Month Procures 
Odd Amounts—Policy Is Non-Medical 
With Several Special Features 


Cuicaco, Itt., May 7.—A new wrinkle in in- 
surance sold through newspapers comparable to 
the noted one dollar travel accident policies, but 
providing for more than $1000 life insurance 
was announced here on Sunday by the Chicago 
Tribune in conjunction with the Federal Life. 
The policy, for a premium payment of one dol- 
lar monthly, provides for insurance ranging 
from $1456 at age ten to $1007 at age forty- 
four. 

The new insurance is offered on a non-medi- 
cal basis and is limited to one policy to a per- 
son. The maximum sum of protection will be 
limited to one billion dollars. 

The amount payable at death varies between 
the figures given above, the sum being $1358 at 
age twenty-five; $1216 at age thirty-five and 
$1105 at age forty, After age forty-five the 
insurance will be continued for a flat principal 
of $1000 for payments of $2.50 monthly. 

Total and permanent disability features also 
are provided. 

Continuance of the disability for six months 
is required to be classed as permanent and then 
the company proposes to either pay the insur- 
ance then due in one sum to the assured or make 
the payments in five annual instalments. The 
policy is non-cancellable except for fraud or 
misrepresentation or for non-payment of pre- 
mium. 


L. O. Schriver on Long Tour 


Eight southern general agencies of the AZtna 
Life Insurance Company will be visited during 
the next two weeks by Lester O. Schriver, 
assistant superintendent of agencies. Leaving 
Hartford, May 9, Mr. Schriver is due back on 
the 26th. Two addresses will mark his tour, 
one was delivered on May 11 before members 
of the Atlanta Life Underwriters Association, 
the other on May 15 before members of the 
New Orleans Life Underwriters Association. 








ordinary writings demonstrate what can be ac- 
complished when determination and work are 
combined. 

Agent Oscar A. McFarlane, of the Winona, 
Miss., district, has been promoted to the posi- 
tion of assistant superintendent of the same 
district. 

The following were recently admitted to Class 
A of the Prudential Old Guard: Agents Frank 
J. Roeper, Winona; Purl C. Myers, Waterloo; 
Henry C. Witt, Milwaukee Number 4; August 
F. Floryanc, Milwaukee Number 1; Walter E. 
Metz, of Davenport, and Francis H. Planting, 
assistant superintendent, Oshkosh. 
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A MESSAGE FROM BEYOND 
What a Widow Found in Her Husband’s 
Safe Deposit Box 
The following letter, supposed to have been 
found by a widow in the safe deposit box her 
husband had kept at a local bank, is being used 
as a canvassing document and, because of its 

apparent value, is printed here: 


My dear little girl: 

I had very keen delight in writing this letter, 
which I am attaching to my life insurance poli- 
cies. I wrote it because I want you to know 
just what I had in mind when I planned my in- 
surance estate to care for you and our children. 

Policy Number 1.—This is for $2000 and is 
payable to you in cash. I call it a “clean-up 
policy,” which you will need to pay current 
bills, expenses of my illness, the unpaid cur- 
rent income tax, etc. 

Policy Number 2.—This is for $5000. I call 
it the “mortgage policy.” I want you to con- 
tinue to live in our present home. We have 
accumulated many fine things together, which 
have made our house a real home. The garden, 
the landscape, the trees, are all a part of us, 
and particularly while the children are young 
you will want them to benefit through those 
cultural values our home affords. You'll feel 
more comfortable with the mortgage out of the 
way. 

Policy Number 3.—This is an “income pol- 
icy” which will pay you a monthly income of 
$100 as long as you live. This is an income 
which you will always have in fair times and 
foul. It isn’t large, but it is certain. 

Policy Number 4.—This I call your “read- 
justment policy.” It will pay you $100 a month 
for the next ten years. It stops then—but 
Grace will be in her twenties and so will Jack, 
and even if the remainder of my estate is 
entirely depleted, the children will have been 
educated and able to take care of themselves. 
Then, too, your income from Policy Number 3 
will go on, you know, at the rate of $100 a 
month as long as you live. 

Policy Number 5.—I call this your “vacation 


policy.” It pays you $200 every year for five 
years. You'll receive the check on July 1, each 
year. Spend it—you three—up in the woods, 


just as you would if I were still here to whip 
the stream with you. 

Policy Number 6.—This is your “luxury pol- 
icy.” No one ever got so much genuine fun 
out of giving joy to others as you always did, 
and so for five years, on every November 15 
you'll get a check for $200. “Do your Christ- 
mas. shopping early,” dear girl, as you always 
have done, and wrap up countless bundles in 
holly paper with Christmas seals and send 
them off to Aunt Molly, Cousin Harry and all 
the rest. 

This insurance plan isn’t entirely due to un- 
selfishness, for during the years I have been 
accumulating these policies I had a very real 
“kick” out of the thought that you will always 
say, “Well, if Bill did have some bad faults, 
he had some good points, too.” 

Now keep smiling, my dear, for no matter 
what happens to the business or the rest of 
my estate, you are sitting as pretty as you look, 
and I am glad of it. 

Affectionately, 


(Signed) Br. 


Charles E. Mabie Dead 

Charles E. Mabie, founder and for a number 
of years president of the National Life Insur- 
ance Company of Chicago, died at the home of 
his daughter. Mrs. Robert M. Brown, at 
Maplewood, N. J., Sunday May 12. Mr, Mabie 
has also been identified with a number of in- 
surance companies. 
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Japanese Are Believers in Group Insurance, 
Says Dr. Huebner 

PHILADELPHIA, PENNA., May 15.—Speaking 
at a dinner given at the Penn Athletic Club by 
W. R. Harper, general agent of the Aztna Life 
and which was attended by representatives of 
the company from New York, Hartford, Read- 
ing, Rochester, Syracuse, Springfield, Mass., 
Scranton and Newark as well as by leading 
Philadelphia employers, Dr. S. S. Huebner, of 
the University of Pennsylvania said that he be- 
lieved that the labor problem could better be 
solved by group insurance through winning over 
the employer to the proper recognition of the 
wage earner’s problems than it could by anye 
costly method of government insurance. 


He said that in Japan, where efficiency along 
these lines has been brought to a very high 
standard under the government plan, the rates 
are 20 per cent higher than under the American 
plan of selection. 


He said that group insurance has done more 
for the industrial worker in the last decade than 
has any other single device known to the busi- 
ness or social world. 


He surprised his hearers when he stated that 
the advance the Japanese have made in this field 
of activity is only short of astonishing and 
that in Japan it is regarded as an economic and 
social necessity, not for the individual, but for 
the nation as a whole. 


Monthly Sales Congresses Prove Valuable 


Ample proof of the stimulation of a good 
contest, offering valuable and useful prizes, is 
recorded in the experience of the Reliance Life 
Insurance Company of Pittsburgh in the Silver 
Anniversary Contest now being held. Twenty 
prizes are offered each month, ten for the high- 
est volume and ten for the most sales paid for. 
The growth of interest is evidenced in the fig- 
ures for the three months this contest already 
has run. In January, the volume winners 
ranged from $53,806 to $108,565 and the sales 
from 9% to 20. In February, the volume win- 
ners ranged from $64,968 to $121,528 and the 
sales from 18 to 28. In March, the volume 
winners ranged fom $79,620 to $161,748 and 
the sales from 25 to 70. 

Seven of the ten volume winners in March 
paid for more than $100,000 each and six of 
the sales winners paid for more than 30. The 
volume winners in their order in March were: 
N. L. Garner, High Point, N. C.; N. F. Kress- 
ler, Easton, Penna.; Saul Alexandre, Pittsburgh, 
Penna.; A. G. Gainey, West Jackson, Miss. ; 
J. E. Hartenbower, Chicago, Ill.; R. A. Hil- 
liard, Asheville, N. C.; E. L. Jones, Charlotte, 
N. C.; W. E. Chambers, Asheville, N. C.; H. 
L. Thompson, Denver, Col., and Frank Jellin- 
ger, Pittsburgh, Penna. The sales winners in 
March were: J. H. Henderson, Winter Gar- 
den, Fla.; M. J. Ciagne, Detroit, Mich.; A. C. 
Burns, Martinsburg, W. Va.; D. A. Yeager, 
Oklahoma City, Okla.; P. F. Sheedy, Pitts- 
burgh, Penna.; W. R. Lacy, Halifax, Va.; H. 
C. Sanders, Birmingham, Ala.; H. H. Nelson, 
Gary, Ind.; S. W. Tooke, Salt Lake City, 
Utah, and D. C. Cook, Mt. Pleasant, Tenn. 


LAPSES INDICATE POOR SALES- 
MANSHIP 

T. B. Blocker Speaks at Baltimore 

Lapsation and the dissipation of the principal 
by beneficiaries were cited as two outstanding 
indications of poor salesmanship in the record 
of life insurance companies to-day by Tom B. 
Blocker, agency instructor of the Travelers In- 
surance Company, Hartford, Conn., in a talk 
before the Maryland and District of Columbia 
Congress of Life Underwriters. Mr. Blocker 
spoke on “Everyday Sales Problems of the Life 
Underwriters.” 


_ There is nothing as important as proper sales- 
manship in handling the medium-sized risk, Mr. 
Blocker asserted. Since the medium-sized poli- 
cies fill a dire need and usually relieve actual 
destitution and also present a real sacrifice in 
the payment of premiums, there should be 
greater satisfaction to the underwriter in know- 
ing the good he is accomplishing in taking care 
of such a risk properly. 


Lapsation causes a quadruple loss, it was 
pointed out. There is the loss to the agent in 
renewal commissions and in prestige as a life 
underwriter and selfish interest alone should 
cause the agent to bend every effort toward the 
conservation of his. business. Lapsation also 
causes a loss to the company, as the high cost 
of issuing a policy and insuring the policyholder 
is not made up for many years. There is the 
loss to the policyholder, as most lapses occur 
during the early years of the policy when there 
are no cash values. The fourth loss, which 
the speaker termed the greatest, is that which 
the beneficiary suffers. 

Last year the lapsation of six and a quarter 
billion dollars was equivalent to the total new 
business produced in 1927 by all but the four 
leading companies, and was sufficient to pay 
$175 a month for twenty years to every family 
now living in Baltimore. Mr. Blocker said. It 
would have purchased all the beef, bread and 
cake, coffee and sugar consumed in the United 
States in 1927 with the entire vegetable crop 
thrown in for good measure, he also pointed out 
in calling attention to the number of widows 
and orphans such a sum would have fed. 

Only through proper selling can lapsation be 
reduced, and one of the remedies advocated was 
to get the prospect thinking of a policy in 
terms of rent money, food and clothing for his 


er 


widow and children. 

The problem of dissipation of life insurance 
proceeds is one on which it is difficult to oh. 
tain definite figures, according to Mr. Blocker, 
“We know that each year millions of dollars are 
lost through investment in fake stocks, and 
some of this money must be life insurance,” 
he asserted. 
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EXECUTIVE WANTED 


ARE YOU a man of good moral 
standing? 

DO YOU know Insurance, both Mu- 
tual and Old Line? 

HAVE YOU the ability to build up a 
company? : 
CAN YOU organize a sales force? 

CAN YOU keep business on the in- 
crease? 


If You Are the Man 


there is a position now vacant for you 
to take over the executive manage- 
ment of a local Mutual Aid Associa- 
tion operating in the lower Rio Grande 
Valley. 

The position will pay a monthly 
salary, plus a bonus on the amount of 
business done and offers a possibility of 
becoming a member of the company 
gratis according to your ability. 


Write and tell us about yourself 
Address RIO, care of THE SPECTATOR 








CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
Drawer 422 











unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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